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COMMISSIONERS HEAR 
LITTLE FIRE TALK 


Question of Underwriter Agencies is | 
Referred Without Discussion to 
a Sub-Committee. 


NO STATE RATE-MAKING REPORT. | 


Insurance Commissioners Will 
Their Next Meeting at Chicago 
in April, 1914. 


From a fire insurance standpoint the 
National Convention of Insurance Com- 
missioners at the Hotel Astor this 
week did not amount to much. 


devoted to life and casualty insurance | 
The convention adjourned to | 


n.atters. 


Most | 
of the attention of the convention was | 


| 
Hold | 


| 
| 
| 
| 


meet in Chicago on April 15 and 16.|} 
On April 13 the special committee in- | 


insurance rates 
The next 


vestigating fire 
meet in Chicago. 


held in Asheville, N. C., in September. 

The question of underwriters’ agen- 
cies came up and was referred to a 
sub-committee. One of the 
sioners said: 

“What is the use or 
against underwriters’ agencies. 
will only start a subsidiary 
and get around it in that way.” 

“The agents want action,’ was the 
reply, “and we must show some activ- 
ity in the matter.” 

Contrary to expectations the com- 
missioners committee on fire rates had 
nothing definite to report to the con- 
vention. There was some discussion 
en this subject, elsewhere noted. 

The mutual insurance interests, 
guided by a former superintendent of 
insurance from Ohio, presented their 
model bill regulating the mutuals. 

Some remarks were made about un- 
authorized insurance, but all in all it 
was a tame convention from the stana- 
point of fire insurance. 

Before adjourning the commissioners 
passed a resolution thanking David 
Rumsey, of the Continental, for his 
work in preparing for the commission- 
ers his idea of a law to regulate rate 
making and supervision. 


our legislating 
They 





Agitation at Tarrytown, N. Y. 


A general discussion of fire insurance 
rates was held some days ago by a 
joint committee of North Tarrytown 
and Tarrytown, N. Y. No definite con- 
clusions were arrived at, the gathering 
being postponed until a later date in 
order to permit the securing of neces- 
sary data from some authoritative 
source. 
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Since 1860, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








UR direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings are 
available for men who have had experience in handling 
Are interested ? 


men and developing territory. you 


Pittsburgh Life & Trust Co. |: 


HOME OFFICE, PITTSBURGH, PA. 


HOWARD S. SUTPHEN 


DIRECTOR OF AGENCIES 





W. C. BALDWIN 


PRESIDENT 











Entered United States | 
surance to 
poeeny 





| Flenry 


| 


of National Prominence on Several 
Vital Questions. 


BUSINESS UNITED IN ITS AIMS. 
Annual Meeting Shows Broad Work of 
Association in Interest of Public 
and Policyholders. 
attendance which in- 
the leading life 
insurance executives in the country, as 
well as supervising officials, other pub- 
lic officers and Ex-President William H. 
Taft, speakers, 


eventh Associ- 


With a 
cluded a 


large 


majority of 


who was among the the 
annual meeting of the 
ition of Life 

beld at the Hotel 
cember 11 and 12, 
The theme, 


Insurance 


Insurance Presidents, 
Astor, New York, De- 
was a brilliant suc- 
cess “Betterment of Life 
which has come to 
As- 


this year in 


Service,” 
be equivalent to a slogan with the 
was the key 


dozen fc 


sociation, note 


more than a rrmal addresses 
from the floor, 
of Life In- 


Economic 


ud also in discussion 
“Response 


t-Day 


showing the 
Presen 
which was the general subject 


meeting. 


Leaders Discuss Important Subjects. 

by some of 
tudents of the business, 
authority on the 
William A. 
Life, 
Insurance, Its Aims 
was listened to 


The addresses were made 
the leading 
qualified to speak with 
Judge 


the Equitable 


cts discussed. 
president of 
n “Group 
“ield,”’ and he 
closest interest because the 
Life 


Sylvester ( 


launched that form of 
Dunham, presi- 
Arthur E. 
Columbian 
Boston; George I. 
Cochran, president of the Pacific Mutu- 
i Life of Los Angeles, and a number 
prominent company executives 
interesting the 
Ex-President Taft, 
‘ho addressed the meeting Thursday 
ternoon, was on the program for 
me informa] remarks and told of the 
ernment work for the conservation 
health. Mr. Taft expressed the 
pinion that Federal supervision of 
irance could not exist under the 
Paul vs. Virginia. He threw 
tion that it might be pos- 
Washington an office 
Agricultural Department o1 
ational Department, an office 
and for the making of 
This suggestion was 


much interest. 


Travelers; 
ident of the 


itional Life of 


phases of 


subject. 


de- 
cision of 
it the sugges 


have at 


Educ 
research 
indards re- 

ived with 


Differ on Disability Benefits. 


‘he general discusion at the close of 
the Friday morning session, brought 
out some decided and spirited differ- 
ences of opinion on the use and value 
the disability feature in life policies. 
Moir, actuary of the Home Life 
(Continued on page 4.) 
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MUST REFUND DIVIDEND TAX 


GOVERNMENT CAN’T GET REVIEW. 








Supreme Court Upholds Mutual Benefit 
Life in Action to Recover Levy 
Under Corporation Tax. 


All taxes paid by companies under 
the corporation tax law on return divi- 
dends to policyholders, will have to be 
refunded according to the decision of 
the United States Supreme Court. The 
Mutual Benefit Life had paid the tax 
under protest and its contentions were 
sustained on suit to recover. The Com- 
missioner of Internal Revenue applied 
for a writ of certiorari to secure a re- 
view of the decision of the Circuit Court 
at Philadelphia and in a decision by 
Chief Justice White, the writ was de- 
nied and the judgment of the lower 
court affirmed. 

The suit was brought by the Mutual 
Benefit Life of Newark against Herman 
Herold, Collector of Internal Revenue 
for the District of New Jersey, to com- 
pel the Government to refund taxes col- 
lected under the corporation tax law of 
1909. The Company won in the United 
States District Court for New Jersey 
and this judgment was affirmed by the 
Circuit Court of Appeals. From this 
judgment the Department of Justice in 
Washington sought a review of the 
record by the United States Supreme 
Court, through a writ of certiorari. 

The case turned on the proper con- 
struction of the term “dividends” in the 
Corporation Tax Act, which permits a 
deduction from gross income “in the 
case of insurance companies of the 
sums other than dividends, paid within 
the year on policy and annuity con- 
tracts.” 





WILL PROSECUTE ALL REBATORS. 





New York Underwriters Raising Fund 
to Enforce the Law—Mem- 
bers Give Pledges. 





The Life Underwriters Association 
of New York is determined to enforce 
the law against all rebators and 
twisters. A fund is being raised for 


that purpose and members of the asso- 


ciation are giving written pledges to 
report all cases of violation to the 
association officers. The pledge reads 
as follows: 

Being desirous of raising the 
standard of the life insurance busi- 
ness, and of carrying out the provi- 
sions of the constitution of the Life 
Underwriters Association of New 
York. I agree to report in writing tothe 


president of the Life Underwriters 
Association of New York all suspected 
violations of the law, and all acts ¢on- 
trary t for 


such action as the association may de- 
cide to take. 

A letter signed to President Edward 
W. Allen and Secretary W. F. Atkin- 
son is being sent out, which reads: 

This association is now engaged 
in an effort to prevent violations 
of the life insurance laws of this 
State. A fund is being raised to 
defray the cost of prosecution in 
such cases, and to take such other 
steps as may be though wise to 
eliminate these evils. 

We can only succeed through 
your co-operation. At the regular 
November meeting, it was voted 
that the secretary send the en- 
closed pledge card to each mem- 
ber with a request that he sign 
and return it. Do not regard your 
duty as ended when you have 
signed. 

We want you to report each 

known or suspected violation of 
the life insurance laws with as 
full data as possible. 





WAS NOT AUTHOR OF AMENDMENT 





E. E. Rhodes Did Not Favor Act Which | 


Woud Have Operated Against 
Stock Companies. 





A special article to The Eastern Un- 
derwriter relative to the recent amend- 
ment to the Income Tax law, and 
which appeared in the issue of Decem- 
ber 4, stated that E. E. Rhodes, vice- 
president of the Mutual Benefit Life 
was “generally credited” with being the 
author of the first amendment sub- 
mitted. Mr. Rhodes states that he was 
not the author of the measure, nor 
was he in sympathy with its terms, 
as will be noted by his letter re-pro- 
duced herewith: 

“T note on page 5 of the issue of The 
Eastern Underwriter of the 4th inst. 
the statement that I am _ generally 
credited with being the author of the 
amndment in the income tax measure 


relating to mutual life insurance com- | 
panies, adopted by the Senate Commit- | 


tee on Finance and afterward strick- 
en out in the Senate. I was not the 
author thereof. In fact, I did not look 
upon it favorably for the reason that, 
as drawn, it would have excluded stock 
companies doing business on _ the 
mutual plan from its operation.” 


Baltimore Life’s Old Guard. 


President Frank S. Strobridge of the 





Baltimore Life, has completed the 
organization of an “Old Guard” com- 
posed of representatives of the Com- 
pany who have spent not less than 
twenty-five years in the Company’s 
service. 

Ferdinand <A. Hart, of Hartford, 
Conn., for many years a prominent 
representative of the Aetna Life, died 
last week. 


COMMISSIONERS TAKE ACTION 


ON LOANS AND GROUP INSURANCE 








Adopt Resolutions at Mid-Winter Meet- 
ing on Matter—Would Put Curb 





on Loans. 
At the mid-winter meeting of the 
National Convention of Insurance 


Commissioners held at the Hotel Astor 
Monday and Tuesday, important action 
was taken looking to the safeguarding 
of the companies against excessive 
growth of policy loans. 

A hearing to consider the protests 
of the fraternal organizations against 
group insurance, was held and the 
commissioners passed a resolution to 
discourage the application of the pian 
to fraternal societies. 

The question of the amortization of 
fixed term securities was discussed 
and it was decided to continue for the 


present, the prevailing method 
valuing these securities. 

A full account of the commissioners’ 
deliberations will be found on pages 
12 and 13. 


GERMANIA’S CHICAGO MANAGER. 











Silvester Schiele, Resigns as Vice- 
President and Agency Manager of 
Old Colony Life. 





Silvester Schiele for several years 
vice-president and agency manager of 
the Old Colony Life, of Chicago, has 
been appointed manager for the Ger- 
mania Life, at Chicago, III. sesides 
being an experienced field man, Mr. 
Schiele is also a prolific personal pro- 
ducer. He has been a resident of Chi- 
cago for seventeen years, enjoys a very 
extensive acquaintance and was one of 
the organizers of the first Rotary Club 
in this country. Mr, Schiele’s appoint- 
ment takes effect January 1, 1914. 





The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








State Mutual Life Assurance Co. 





Assets - - 
Liabilities - - 
Surplus Mass. Standard 


Insurance Issued, 1912 - 
Insurance In Force’ - 


That means successful agents. 





OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.«.«. PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 


The year 1912 was the most successful in the history of the State Mutual 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 


- $40,824 ,834.55 
37,768,198.59 


° $3,056,635.96 


° $22,831,849.00 
° $160,951,604 00 








The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 
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Policy Perfection «4 combined with Liberal Agency Contracts 





Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 


=GENERAL AGENCIES 
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“WALLIS” “CLAN ‘ASSEMBLES 


GREET VICE-PRESIDENT TALBOT. 


Fidelity Mutual Men Wax Enthusiastic 
In Agency Luncheon At 
Hotel Savoy. 

Interest was added to the agency 
meeting of the Greater New York 
agency of the Fidelity Mutual Life, held 
on Thursday of last week, and which 
included luncheon at the Hotel Savoy, 
by the presence of vice-president and 
agency manager Walter Le Mar Talbot, 
and chief Medical Director King of the 
home office and general agent Hunsicker 
of Philadelphia—the latter denied that 
he was “spying” for the agency with 
which he is identified so as to “put 
one over” on the New York agency in 
the inter-city contest now under way. 

In speaking of the purpose of the 
—a F, A. Wallis, manager of the 
Ne York agency spoke of the im- 
portance of the agency department as 
the life blood of the company. Pro- 
duction of business is of prime necessity, 
the function of the agent is creative. 
This being true, the agent should be 
careful in the service rendered to the 
company. The latter has every reason 
to feel that the absolute trust reposed 
in the field man shall not be violated. 
The agent should reflect the greatness 
of the institution with which he is 
identified. 

Mr. Wallis spoke of the value of pro- 
duction to the agent. Each applica- 
tion secured makes the production 
stronger, and at no time is a man 
better equipped for his work than at 
a time when a name has been secured 
on the dotted line. Instead of easing 
up in the moment of victory, enthusiasm 

uld wax stronger. 

Mr. Wallis also referred to the lofti- 
ness of the work of the agent which 
he termed “the gospel of life insur- 
ance.” “When completing a _ transac- 
tion,” he said, “I never express my 
thanks to the assured but rather ex- 
tend my congratulations.” 

Mr. Talbot expressed great pleasure 
at meeting the agents and brokers 
present, stating that it is the policy of 
the Fidelity Mutual to get close to its 
agency men; that it is easy to know 
what to expect when you know the man 
with whom you are dealing. He stated 
that back of the action of his company 
along any line may be found the human 
touch. 

After speaking of the happy solution 
of the New York agency problem in the 
acquisition of Mr. Wallis to the agency 
ranks of thé company, Mr, Talbot re- 
ferred to the loyalty and continuity of 
service of tidelity Mutual men. Re- 
cently, he said he attended the twenti- 
eth anniversary celebration of one gen- 
eral agent, while arrangements were 
now being made to celebrate the 30th 
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anniversary of the Richmond, Va., 
agency. 

(Mr. Talbot spoke of the great ad- 
vantages possessed by men working in 
New York city, which he characterized 
as an empire in itself. Here oppor- 
tunity knocks at the door in contrast 
to conditions in the Dakotas, for ex- 
ample, where agents are compelled to 
“travel 35 miles in buggies, sleighs, 
and other mediums to deliver policies.’ 
The field of the life insurance agent is 
vast, he said, because it it is not 
necessary to limit soliciting to any one 
branch of business, trade or profession. 

Mr. Talbot took occasion to point out 
innovations in the new policy forms 
which are to be issued on January 1. 

Dr. King in a beautiful manner re- 
ferred to the agent as the lens through 
which the company should be able to 
photograph the applicant. 

Other interesting talks were given by 





supervisor Alexander, and agents 
Hunsicker and Nicholson. 
NORTHWESTERN MUTUAL SUES. 


Brings Action Against State of Wiscon- 
sin to Recover $1,000,000 in 
Excess Taxes. 


The Northwestern Mutual Life of 
Wisconsin, began suit in the Supreme 
Court against the State of Wisconsin 
to recover a sum exceeding $1,000,000, 
being the amount paid, with interest, 
under protest as taxes for the years 
1911 and 1912. 

The Company's business is wide- 
spread, Louisiana, Mississippi, Alabama, 
South Carolina, Florida and Alaska be- 
ing the only States and territory in 
which it does not operate. The inter- 
state character of the business also is 
set out in detail, and the complaint al- 
leges that of the policies in force more 
than 90 per cent. is on the lives of non- 
residents of Wisconsin; of the insur- 
ance in force more than 92 per cent. is 
outside of Wisconsin; of the real estate 
mortgage loans more than 96 per cent. 
is on property outside of Wisconsin. 

The complaint alleges that the statu- 
tory classification for taxation is “ar- 
bitrary, discriminatory and unjust” and 
violates the constitution of Wisconsin, 
and also that of the United States. The 
case will be placed for hearing on the 
January calendar of the Supreme Court. 





New Pittsburgh Company. 


The United Life Insurance Company, 
of Pittsburgh, was incorporated with 
a capital of $200,000, the first under the 
new insurance law. Ex-Senator Joseph 
A. Langfitt, of Pittsburgh, is the presi- 
dent. 





The Niagara Life of Buffalo, N. Y. 
has reduced its capital from $500,000 
to $150,000. The capital actually issu- 
ed by the Company is $123,000. Its 
liabilities as of October 1, are given as 
$1,339,430. 


INSURANCE IS NOT COMMERCE 


AGAIN AFFIRMS SUPREME COURT. 


In New York Life’s Case Against Deer 
Lodge County it is Held Previous 
Decisions Apply. 





The United States Supreme Court has 
upheld the findings of the Montana 
courts in the case of the New York Life 
against Deer Lodge County. In this 
case the question of whether the trans- 
action of an insurance business was 
inter-state commerce was presented in 
a new light. The brief for the Company 
sought to show the difference between 
the life insurance business as transact- 
ed by the Company and insurance as 
involved in the case of Paul vs. Virginia 
and other decisions holding insurance 
not to be inter-state commerce. The 
decision, written by Justice McKenna, 
holds, however, that these previous de- 
cisions apply to the present case. Jus- 
tices Hughes and Vandevanter dissent- 
ed from the opinion of the majority. 

President Darwin P. Kingsley of the 
New York Life, said after the decision 
rad become known, that these two dis- 
senting opinions were significant. He 
declared that the majority decision was 
economically unsound. 

During 1909 the New York Life re- 
ceived from policyholders residing in 
Deer Lodge County, Montana, premiums 
amounting to $14,233.41 the insurance 
losses sustained the ordinary expenses 
incurred in the county amounted to 
$8,888.41, the excess being $5,345. The 
tax on this amount was paid by the 
insurance company under protest. 

The case was taken to the Montana 
courts, the Company holding that the 
tax was unconstitutional because life 
insurance is an interstate commodity 
and, therefore, cannot be taxed by a 
State in restraint of commerce. ‘he 
courts of Montana returned a verdict 
against the Company and in favor of 
the tax. Appeal was taken to the Su- 
preme Court of the United States upon 
the same point. Justice McKenna point- 
ed out to-day that the decisions of the 
Supreme Court of the United States for 
the last forty-five years have all held 
that insurance js not an inter-state com 
modity. This decision was rendered 
first in the case of Paul vs. Virginia, 
wherein the court decided that fire in- 
surance is not an inter-state commodity, 
in the case of Hopper vs. California 
wherein it was held that marine insur- 
ance is not an inter-state commodity, 
and in the New York Life against 
Craven, wherein it was held that life 
nsurance is not an interstate commod- 
ity. In the face of all these previous 
decisions, it was pointed out, the Su- 
preme Court does not now feel that it 
could reverse its opinion. 


Goes to Ohio and Kentucky. 


Freman Wilson formerly in the field 
for the California Insurance Company, 


has been appointed special agent in 
Ohio and Kentucky for the Peoples Na- 
tional and the United Firemen’s Insur- 
ance companies of Philadelphia. He 
will make headquarters at Columbus, O. 





KNIGHT NEW YORK MANAGER. 


Union Central Life Appoints Prudential 
Man to Important Eastern 
Territory. 

C. B. Knight, manager for eastern 
Pennsylvania for The Prudential and 
for fourteen years in the service of 
that company, has been appointed 
manager at New York for the Union 
Central Life of Cincinnati. Mr. Knight 
severs his connection with The Pru- 
dential with reluctance and-has only 
commendation for the Company and 
its officers with whom he has so long 
been associated. The opportunities in 
the New York field with a company 
like the Union Central had weight with 

Mr. Knight in his decision. 

Perez F. Huff, a big personal writer 
for the Union Central Life, and well 
known in the New York field, will act 
as associate manager at the New York 
office. 








ASSOCIATION ELECTS OFFICERS. 


General Counsel Robert Lynn Cox and 
Staff Re-elected—Executive Com- 
mittee Continues. 

At the executive session of the Asso- 
ciation of Life Insurance Presidents, 
held on Thursday, officers were re-elect- 

ed for the ensuing year as follows: 


Robert Lynn Cox, general counsel and 
manager; Alfred Hurrell, attorney; 
John J. Brinkerhoff, snow 


The following 
was re-elected 

tobert Lynn Cox, chairman; ; 
Clark of Cincinnati, O.: For 
Dryden, of Newark, N. J.; Sylv 
Dunham, of Hartford, Conn.: Alfr 
Foster, of Boston; L. G. Fouse, of Phila 
delphia; and W. A. Day, Haley Fiske, 
George E. Ide and Charles A. Peabody, 
f New York ; 


executive 





PRENDERGAST WILL SPEAK. 
To Address New York Life Under- 
writers at Meeting on December 
Twenty-third. 








The December meeting of the Life 
rwriters Association of New York 

promises t ae in @ - ~% 
Comptroller W 
has been s ire 

2g M Pret 
\ssociat A it 

er but was prevented by t s 
death of Mayor Gaynor 

The meeting and luncheon will be 
held at the Whitehall Club, 17 Battery 
I ce, t 2 ) o'clock The cost of 
the 1 1 will be $1.25 collected at 
he able 





Established 1899 
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INDIANAPOLIS, INDIANA 


H. M. WOOLLEN, 








Assets over 





NON-PARTICIPATING 
Preliminary Statement Dec. 31, 1912. 


President 











Insurancein Forceover . . . . 
Increase (paid for basis) over. ... 
Increase 1912 over eee 
Deposited with Auditor of State for security of Policvholders over 
Increase 1912over . . «.« « -« 


va ae aria ee 4:46 1,000 
et ee eee 3,550,000 


. $33,650,000 


350,000 
3,370,000 
: 382,364 








ee 


: 
| 
| 
| 
| 





4 


Protection—Conservation of Policy Proceeds In Future— 
Danger In Growth of Policy Loans—Difference 
‘of Opinion on Use of Disability Benefits— 
Interdependence of Business 


(Continued from page 1.) 


had read a very thoughtful and exhaus- 
tive paper on the subject, which was 
said by some of the members to be one 
of the clearest and most adequate pres- 
entations of the matter that has been 
made, The opponents of disability ben 
efits claimed that they were merely 
talking points and of little value to the 
insured. It was also held that no com- 
orehensive definition of permanent and 
total disability had ever been arrived 
at, where death was not imminent. 
The majority opinion, however, seem- 
ed to favor disability benefits. 

Chairman Ide Tells of Work Done. 

George E. lide, president of the 
Home Life of New York, was chairman 
ct the meeting and carried the pro- 
gram through with dispatch. Robert 
Lynn Cox, general counsel and mana- 
ger of the Association, called the meet- 
ing to order and turned the chair over 
to Mr. Ide, who was warmly greeted by 
the assemblage. 

Mr. Ide spoke of the growth in im- 
portance and scope of the work of the 
Association and characterized it as 
unique in that it was not carried on 
for the purpose of reforming others, 
but to improve life insurance condi- 
tions. He pointed out the great con- 
structive and educational work, espe- 
cially in legislative matters that the 
Association was doing. A large part 
of this was for the common good and 
for the benefit of policyholders general- 
ly. Mr. Ide’s remarks are reproduced 
in full elsewhere. 

Mr. Cox said he had learned that 
Hon. W. T. White, Minister of Finance 
of Canada, was in New York, and made 
a motion that Mr. White be invited to 
a¢dress the Association, and that a 
committee composed of the representa- 
tives of the Canada companies present 
be authorized to extend the invitation 
to him, which was done. Mr. White 
made a very pleasing address at the 
afternoon session 

Field for Group Insurance. 

Judge William A. Dav, president of 
the Equitable Life. made the first ad- 
dress, discussing “Group Insurance— 
Its Aims and Its Field,” and his re- 
marks followed with keen inter- 
est. 

“Group said Judge Dav, 
“earries comnletely through the realm 
of the emplover who presents for con- 
sideration a favorable groun of risks. 
In such grouns ability to hold a, iob ef- 
celection as to nhvsical fitness 
makes the groun under one em- 


were 


Tnsurance,”’ 


fects a 
that 


ployer a superstandard group, so far 
as mortality is concerned, Groups 
must be of sufficient size to present 
reasonable opportunity for the law of 
average to operate. Each group is as- 
sociated with other groups in a special 
class. This class is segregated from 
the individual business of the com- 
pany and receives dividends based 
upon its own experience. Each new 
group is merged into tne main ever-in- 
creasing group. Thus far experience 
has clearly shown that the strong lives 
support the weaker ones in an average 
that gives a lower mortality than that 
secured on individuaj insurances 
through regular medical examinations. 

Judge Day’s address is reproduced in 
another column. 


Need to Conserve Proceeds. 

Slyvester C. Vunham, president of 
the Travelers, followed with a paper on 
“Conservation of Policy Proceeds.” 
Mr. Dunham pointed out the numerous 
influences that tend to nullify the good 
results of life insurance and for aid- 
ing the insured in conserving the pro- 
ceeds of his policy. 

“How to make insurance that will, 
with the greatest certainty and secur- 
ity,” said Mr. Dunham, “meet the de- 
signs of the insurer in providing for 
the continued support of those depend- 
ent upon him is the next important 
step in the advance of the institution 
known as life insurance. One of the 
most useful of several recent plans is 
the one by which the insurance com- 
pany becomes bound to pay a stated 
monthly sum to the beneficiary for a 
stated term or for life. Little more 
need be said descriptive of the con- 
tract. The rest of the story consists in 
the reasons for it.’”’ 

Mr. Dunham’s address appears else- 
where. 

Danger in Policy Loans. 

Arthur E. Childs, president 
Columbian National Life, of 
discussed in a fearless and straight- 
forward manner the critical problems 
confronting the companies due to the 
rapid rise in the proportions of volicy 
leans. Mr. Childs’ paper, which was 
called, “The Ultimate Effect of an Un- 
restricted Right to Borrow on Life In- 
surance Policies,” was really a critical 
siudv of the subiect and also pointed 
out the remedy. In concluding his ad- 
Cress, which is given at length in other 
eolumns, Mr. Childs said: 

“The agent should be taught to re- 
alize that his duty to the insured does 
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not cease with the payment of the 
first premium, that he is the man to 
whom the insured looks for good ad- 
vice and he is the one man to prevent 
unnecessary loans by reconverting the 
insured and save the necessary loans 
by persuading the insured to pay back 
“as they can. 

“Our home offices should be in a po- 
sition to help such agents with sugges- 
tions in individual cases as the neces- 
sities of the cases seem to demand, 
and we should ever be working in con- 
junction with our agents to the end 
that these inroads made upon our re- 
serve funds be repaid as soon as pos- 
sible. 

“In conclusion, then, the real reme- 
dy for the present evil of policy loans 
is found in the fundamental idea of life 
insurance, the essence of which is true 
service offered to the public in granting 
indemnity for loss of earning capacity, 
and the nearer we approach the ideal 
of true service in all departments of 
this great business, the greater will be 
the effect in lessening the present un- 
precedented tendency to borrow on 
policies—a tendency which if allowed 
to go unchecked may become a strong 
and perhaps powerful disintegrating 
fcrce.” 

Association Preparing Statistics. 

Concerning the policy loan question, 
Mr. Cox said that the Association has 
been making an effort to collect sta- 
tistics with reference to the matter and 
having been engaged in that over a 
period of years, had accumulated some 
important information such as com- 
parative statistics showing the pre- 
sress, nature and places in which the 
policy loan “evil” appears, and where 
it seems to be increasing. 

“We had hoped to have these statis- 
tics ready for presentation at this 
meeting,” said Mr. Cox, “but they are 
not quite ready. We propose to print 
those in connection with the proceed- 
ings of this meeting, and they will ap- 
rear as an appendix or somewhere in 
the volume, so they will be available 
io you to enable you to give them con- 
sideration.” 

Insurance As Aid to Business. 

George I. Cochran, president of the 
Pacific Mutual Life of Los Angeles, 
spoke on “Life Insurance as an Aid to 
Business” and illustrated his remarks 
wih an example of a modern business 
organization which was protected in 
every way except against the contin- 
gency of death of the partners. Mr. 
Cochran criticised the tendency to dis- 
regard the rights of business in carrying 
out the modern movement for greater 
protection of workers and their depend- 
ents. Mr. Cochran made the prediction 
in his address, which appears at length 
elsewhere, that, “This new field of life 
insurance for business protection will 
be almost as valuable in an economic 
sense as the other fields of usefulness 
already so fully occupied by the great 
business of insurance.” 

Actuary Moir Discusses Disability. 

Henry Moir, actuary for the Home 


Life of New York, delivered a scholarly 
address on disability benefits, in which 
ne went over thoroughly the develop- 
ment and application of this recent fea- 
ture to life insurance contracts. Mr. 
Moir showed the extent of the informa- 
tion on which the feature was based 
and conditions and problems of its use. 
Extracts from Mr. Moir’s address are 
reproduced in other columns. 

Hon. Burton Mansfield, insurance 
commissioner of Connecticut, read a 
paper on “Federal Supervision and 
What It Would Mean to Policyholders,” 
in which he discussed its advantages 
and disadvantages. He advocated a 
system of supervision by the Federal 
Government under one superintendent. 
He thought it might be necessary to 
open subordinate offices in important 
cities. 

At this point in the program, Hon. 
W. T. White, Minister of Finance of 
Canada, was introduced. Mr. White 
gave a pleasing and humorous talk and 
closed by pointing out the opportunities 
for investment in Canada. 

Dr. Rupert Blue, Surgeon-General of 
the United States Public Health Ser- 
vice, discussed the essential health re- 
forms needed by the average commun- 
ity. Dr. Blue has gained national prom- 
ivence through his work in the inter- 
ests of public health and his paper was 
listened to with much interest. He 
advocated full time workers in public 
health, greater co-operation among of- 
ficials, collections of vital statistics 
and larger funds for the work. 

Ex-President Taft Suggests Bureau. 

During Dr. Blue’s address, ex-Pres- 
ident Taft had entered the room and 
when Dr. Blue had retired, Chairman 
ide said: 

“As I stated in my opening remarks, 
when this Association was formed, the 
first president was an ex-President of 
the United States, and I feel, as I look 
Lack, that the success of the Associa- 
tion is largely due to the magnificent 
foundation which was laid by that 
great man. We have, therefore, be- 
come in the habit of believing, perhaps 
without justification, that presidents 
belong to us, and I suggested some 
time ago to Mr. Taft that we would 
like very much to have him here. A 
few days later his secretary showed 
me Mr. Taft’s engagments for the next 
few months, and I was not surprised 
when Mr. Taft said he would come, if 
he could.” 

The audience rose and greeted Mr. 
Taft with prolonged applause. 

Mr. Taft referred early to the sug- 
gestion of Federal supervision and said 
that he did not see how it could be 
brought about in view of the Paul vs. 
Virginia decision. Much interest was 
displayed in a suggestion concerning 
a possible central bureau at Washing- 
ton. 

“It may be,” said Mr. Taft, “we 
could have an office like the Agricul- 
tural Department, an office of research 
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WHAT ASSOCIATION HAS DONE. 


ITS WORK FOR THE COMMON GOOD 





Chairman George E. Ide, President of 
Home of New York, Tells 
of Activities. 


George E. Ide, president of the Home 
Life of New York, as chairman of the 
seventh annual meeting of the Associa- 
tion of Life Insurance Presidents, gave 
a brief summary of the work of the As 
sociation, which is very broad in scope 
and aims to be of benefit to the public 
generally as well as to all life insurance 
policyholders. In opening the meeting 
Chairman Ide said: 

“Ever since our first annual meeting 
in 1907, when the keynote of this or- 
ganization was so clearly sounded by 
our first chairman, Grover Cleveland, 
until the present time, our Association 
has grown in usefulness and importance 
until now these meetings are national 
in character, and these proceedings are 
closely watched by all who have an in- 
terest direct or indirect in the grand 
institution of life insurance. 

“At the present time the idea is quite 
prevalent that evils may be cured by 
conversation and discussion, by maga- 
zine articles and brochures, by lyceum 
lectures and correspondence schools, 
and ultimately by legislative regulation 
and restriction. Consequently many of 
us look askance at all conventions of 
special interests, fearing that some- 
thing worse than that which we have 
already experienced may result from 
their deliberations. This Association is 
unique. It is not formed for the pur- 
pose of reforming others. Its aim is to 
improve life insurance conditions in 
which we all are vitally and personally 
interested. 

“Besides its constructive work, of 
necessity a great part of its time and 
labor is expended in restraining unwise 
action and checking legislation inimical 
to the policyholder. A and B, Profes- 
sor Sumner’s well-known reformers, 
have been particularly busy of late 
years in their solicitude for the welfare 
of C, and as A and B as a rule have 
little personal and direct interest in the 
subject affected, some one has to look 
after the poor forgotten C, the man 
most vitally involved, who in our case 
is the policyholder. 

“Since the first of the year our Asso- 
ciation has examined over 2,290 bills 
proposed in our various State legisla- 
tive bodies and affecting life insurance 
(in our opinion they were not all for 
the general good), and has also been 
kept fairly busy in endeavoring to elim- 
inate from proposed Federal legislation 
certain features which would have run 
counter to the best interests of our 
business. This has all been accom- 
plished by careful educational method 
and by clear explanation of the points 
involved. So successful has this cam- 
paign been, and so dreaded are the 
visits of our representatives by some 
of the quasi-reformers that, in certain 


THE EASTERN UNDERWRITER 





States, it is now declared by legislative 
enactment a crime to be seen talking 
to Mr. Cox. 

“To conduct this campaign of educa- 
tion, to keep track of this mass of legis- 
lation, to check it in its inception where 
it is manifestly bad, to urge its amend- 
ment where that is advisable, to create 
a sound and friendly attitude of the 
public mind toward life insurance, to 
break down local prejudice and section- 
al jealousy is an impossible task for 
each company to undertake acting in- 
dependently and for itself. Economy 
and efficiency both demand concerted 
action. 3 

“At present combinations are not pop- 
ular, but the fundamentals of life can- 
not be shaken by passing popular 
whims, and it will ever be true that dis- 
interested organization and honest co- 
operation produce the best results. 

“A great mass of work is done each 
year by this Association for the com- 
mon good. Policyholders’ rights are 
conserved and protected. The true 
meaning and intent of life insurance is 
laid before the public by a policy of 
intelligent publicity. It sends its rep- 
resentatives to all insurance meetings 
and conventions. Discussions and 
analyses of new tendencies in our busi- 
ness are frequent and recommendations 
are made therefrom. The general sub 
ject of health conservation, the main- 
tenance of adequate health boards and 
bureaus of vital statistics, the activities 
of Federal and State departments rela- 
tive to life insurance—these and many 
other kindred matters are constantly 
being reviewed by our executive com- 
mittee among the companies. In an ad- 
dress at one of our annual meetings and 
by the Association. 

“One wise result of this co-operation 
is the fair division of expense by Mr. 
Peabody, President of the Mutual Life; 
re said that ‘the primary and funda- 
mental purpose of the Association is 
the furthering of a rational provision 
and apportionment among the compan- 
ies represented in the Associetion of 
ihe legitimate expenses which are nec- 
essary honorably to influence and pre- 
serve the rights of the companies in all 
matters relating to their business 
vhere their interests are identical.’ It 
is well to note particularly the last 
clause of this sentence. Identity of in- 
terest is the cornerstone of the Associ- 
etion. 

“Our organization is each year be- 
coming more extended and more effec- 
tive. We have a library which is grad- 
ually becoming one of importance and 
a collection of pamphlets and books of 
reference which is very complete. Gen- 
eral data and statistics are constantly 
being collected and scientifically tabu- 
lated until now when any important 
question arises in insurance circles, the 
companies (whether members or not) 
turn to this Association for information 
and guidance. This is as it should be. 

“My hope is that all companies of 
established age and of importance will 
realize that we have in this Associa- 
tien a wonderful power for the uplift- 

ng and strengthening of our business. 
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FIELD FOR GROUP INSURANCE 


WHAT SYSTEM AIMS TO COVER. 





Judge W. A. Day, President of Equitable 
Life, Discusses Points Recently 
Under Criticism. 


That group life insurance is an out- 
growth of modern conditions and de- 
mands, was explained in an able address 
by Judge William A. Day, president of 
the Equitable Life. The writing of 
group insurance has been much opposed 
by the fraternals and in his address, 
Judge Day gave a comprehensive and 
clear exposition of what was being at- 
tempted in the writing of group insur- 
ance, and the field for its operations. 
Elsewhere in this issue appears an ac- 
count of the hearing before the Insur- 
ance Commissioners Convention on 
Monday, on the subject of group insur- 
ance. Judge Day spoke as follows be- 
fore the meeting of the Association of 
Life Insurance Presidents: 

Group I phase of 
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CONSERVATION OF PROCEEDS 


MANY PITFALLS FOF FOR THE UNWARY 


Sylvester C. Dunham, President of the 
Travelers, Shows Important 
Present-Day Need. 


That the 
proceeds is one 


conservation of the policy 
of the most important 
phases of life insurance development 
was shown by Sylvester C. Dunham, 
president of the Travelers, in his ad- 
dress in which he said in part: 

“The law abhors a forfeiture. 
to be seen that this maxim applies no 
less to contracts of insurance than to 
other more simple instruments of com- 
rce. The equitable interest of the 
policyholders in the service or the sub- 
stance created by their premiums gain- 


It came 


mer 


ed increasing recognition. It was a 
long step in advance when one who 
found it necessary to discontinue his 
insurance was permitted to withdraw 
his share in the common fund in the 
form of paid-up insurance. Increasing 
experience and actuarial calculations 


based thereon showed that there were 
several other ways in which the policy- 
holder might safely be credited with 
the value of his contributions remain- 
ing after charging them with their 
share of losses and expense. And 
one by one, cash surrender values, loan 


SO, 


values (which has been overdone), ex- 
tended term insurance, days of grace 
for payment of premiums, conversions 
into annuities and other plans in less 
common use have been devised .and 
adopted, and in order that there may 
be no forfeiture by reason of an over- 


several companies 
without 


whelming misfortune 
continue the insurance in force 


payment of further premiums when the 
insured becomes wholly and hopelessly 
disabled by accident or disease. These 
reforms have been adopted as fast as 
progress could be made wisely and 
without peril to the welfare of the com- 
pany, of the insured and those depend- 


ent upon him. 
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of both husband and wife, has often been of- 
fered as the conclusive reason for the evasion 
of one important duty a man owes to his family. 
That he can obtain for no greater cost equal 
value in the form of a monthly payment for 
life or for a term is a conclusive answer to his 
conclusive reason. Such insurance provides a 
sure fund for the support of any for whom it 
may be a duty to provide. It may be appor- 
tioned to a widow and dependent children ac- 
cording to the necessities of each. It may be 
made to afford a regular and unfailing supply 
for some benevolence. It may be used to 
found a scholarship or a professorship, a hos- 
pital bed or a ward. In many cases a helpless 
relative has been made one of the beneficiaries 
of the insured to the great comfort of both. 

And in all such cases the fund is not exposed 
to the perils of advice by speculative promoters 
or by false brethren. 

The hazard of inexperience has not been re- 
garded as an insurable one, and it was only 
as the exposure to waste became greater that 
he urgent necessity for protection arose. The 
activity of the irresponsible promoter is in- 
creasingly persistent, and the value of his wares 
has declined in a degree that bears more or 
less definite ratio to the expansion of his mar- 
ket and his means for reaching it. 

The advantages postage are not to 

yer alt ced, postage is one o 

se adventurers to 
ond upon. a large scale. 
Another is the large number of persons in 

‘ circumstances who take the bait be- 
se they are eager to increase their incomes. 
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A recent : anil widely published advertisement 
shows latest refinement of classification and 
possibly the group of investors regarded as hav- 
ing last become eligible. Jt is as follows: 

Stockholders’ and Investors’ Lists. 
The 1913 stockholders’ list of New York, New 
aven & Hartford R. R. ready for immediate 

y. Also new public service, public utili- 
ties, iness and mining lists. rices on ap- 
plication. Box. 3oston. 
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prise the Hartford Courant says: “As was said 
of the hare, first get your sucker, then skin 
him—or her.” There may = no simple way 
to abate the nuisance by cluding from the 
mails a vast amount of this contraband freight 
carried by the vernment at a loss, but it 


would seem to be the plain duty of the postal 





authorities to search diligently for such a way 
The extent of the mischief that should be pre- 
vented must be a matter of estimate because 
the only available statistics are those based up- 
on the prosecution of — es making fraudu- 
lent use of the mails. “rom a recent _——— 
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INSURANCE AS BUSINESS ALD 


FITS IN WITH 4 MODERN NEEDS. 
George |. Cochran, President of Pacific 


Mutual Life Talks on New Phase 
of Protection. 


Life insurance as an aid to business 
was interestingly discussed in an able 
paper by George I. Cochran, president 
of the Pacific Mutual Life, of Los 
Angeles. Mr. Cochran called attention 
to the modern tendency to ignore the 
rights of business to protection in car- 
rying out the movement for the protec- 
tion of industrial workers and depend- 
ants and showed the need for life in- 
surance in business as well as in the 
family. Mr. Cochran said in part: 

“My own opinion is that the principal 
use of business insurance is to insure 
the life of the partner, officer or em- 
ploye to the extent of the value which 
his life represents to the business, 
whether such business is incorporated 
or carried on as a partnership. In fact, 
I believe it is a greater advantage to 
the business to insure each man to the 
extent of the value which he represents 
rather than to group two or three men 
together. If the lives of three men are 
valuable to the business, why take out 
a policy compensating the business for 
the loss of any one of the three? Why 
it not more prudent to take out a 
policy covering the loss of all three 
lives as they severally occur? 

“In case of the death of the manager 
of a business, for example, the payment 
to the business of a substantial sum 
proportionate to the interest involved, 
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say, $25,000 or $56,000 places the busi- 
ness in possession of an emergency 
and influence. They have met the exposure 
to misfortune and distress, and have made 2 
n important contribution to the circumven- 
ic of fraud by providing contracts that dis- 
tribute the payment of their obligations in 
moderate sums at frequent intervals and so put- 
ting the benefits of insurance beyond the reach 
of confidence men. 

It is within the power of the parties to agree 
upon the protection of the fund against the 
improvidence of the beneficiary, and while the 
law does not look with especial favor up« 
covenants against alienation. the beneficia’' 
nature of contracts of the kind described is 
such that they are uniformly enforced without 
the aid of legislation. But statutes would stamp 
t vith approval and commend them to the 
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fe of insurance protection; 
law in simple terms, and would tend in the 
direction of uniformity which continues to be 
ne of the crying needs of insurance legislation. 
He o insures his life must trust the com- 
any a long tim It may be seventy-five years 
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Therefore t d out of wi payment is 
be ade she ould be protected by all ponuitle 
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fund with which it can secure at in- 
creased cost a temporary or new man- 
ager to tide over its affairs. It also 
places in its possession a fund to meet 
pressing financial obligations or to re- 
assure any of its creditor who may be 
alarmed by the death of the manager. It 
also reassures the surviving men in the 
business and relieves them from much 
worry and anxiety. 

“The value of life insurance in con- 
nection with business interests is so 
obvious that any argument to prove the 
proposition seems commonplace. Nev- 
ertheless, it is sometimes a good thing 
to talk over even commonplace matters 
and to give them some of the attention 
and consideration which they seldom 
receive. 

Citing a Business Example. 

“Let us consider as a sample illustra- 
tion a business enterprise conducted by 
three partners, whom we will desig- 
nate as Jones, Smith and Brown. They 
have a manufacturing business and op- 
erate on a joint capital of, say two hun- 
dred thousand dollars. Brown is the 
genius of the firm and operates the fac- 
tory, oversees the work and turns out 
the goods ready for sale. Smith is the 
salesman. He knows how and where 
to sell the goods. and we of the busi- 
ness world appreciate the fact that the 
man with the ability to sell things is 
about the most valuable man in any 
line of commercial enterprise. Jones 
is the financial man with a clear vision 
for assets and liabilities and credits, 
and carries a reputation above reproach 
and a convincing optimism which en- 
ables him to secure the necessary con- 
fidence of the banks and other creditors 
of the firm. 


“Now these three men, Jones, Smith 
and Brown, insure their factory and 
contents against fire; they insure their 
goods in transit till placed in the hands 
of their customers; they insure their 
workmen against accident; they safe 


guard the machinery of their factory in 
every way; they make their workshops 
sanitary and conducive to good work; 
they look after the health and comfort 
of their workmen in order to retain 
their service and goodwill. They neg 
lect nothing that foresight can provide 
against except, possibly, their financial 
credit in case one of them dies. Let 
us suppose that this firm with two hun- 


dred thousand dollars of capital finds 
it necessary in the sale of its goods to 
have outstanding accounts at all times 
of one hundred thousand dollars. If 
must give credit to its customers to 
carry on the business. It can do so 
safely, because this hundred thousand 
dollars is all owing by reliable mer- 
chants. Then again, let us suppose that 
the same firm finds it necessary at all 
times to carry a debt of about fifty 


thousand dollars for raw material used 
in its factory, and also to carry a credit 
with its banker in sums varying accord- 
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BERKSHIRE | Liberal Contracts to Productive Agents REMEMBER 
LIFE If unattached and interested, kindly give Th T Lif I C 
INSURANCE us your name, age, address, state experi- e lexas Life insurance Lompany 
COMPANY ence and furnish references, and a proposi- OF WACO, TEXAS 
’ ; roy : : 
ers Oo an agency, if in authorized territory, : par tan A pe? ae 
Pittsfield, tion for an agency, ; : Is the pioneer life insurance company of 
will be submitted. W.D. WYMAN, President 
Mass. the Southwest 
W. S. WELD, Superintendent of Agencies ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
PAN-AMERICAN LIFE INSURANCE COMPANY || | The Guarantee Life Insurance Co. 
NEW ORLEANS,. LA. 
C. H. ELLIS, President HOUSTON, TEXAS 
Has just completed a most successful business year. Its first nine months’ work Insurance in force over Twenty Millions of dollars. 
shows a phenomenal record achieved in the Insurance World. $end for our Financial | Assets over One Million. 
Statement as of January Ist. The Pan-American Life Insurance Company has a Business received first eight months, 1913, over Eight Million | 
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USE OF DISABILITY BENEFITS 


STANDARDS AND PITFALLS SHOWN 








Henry Moir, Actuary of Home Life, 
Presents Exhaustive Paper Dis- 
cussing Modern Feature. 


The incorporation of disability 
benefits in life insurance policies has 
been the subject of much difference of 
opinion among life insurance men, and 
one of the addresses listened to with 
closest interest at the meeting of the 
Presidents Association was that by 
Henry Moir, actuary of the Home Life 
of New York. Mr. Moir traced the 
origin and explained the application 
and principles of disability benefits, 
showing the effects of their use under 
present practice, Concerning rates and 
the opportunities, Mr. Moir said in 
conclusion: 

“The standard net rates adopted by 
the Insurance Department of New 
York indicate that the net premium re- 
quired at age 20 for the waiver of 
Ordinary Life 3 per cent. net premiums 
per $1,000, in event of disability before 
age 60, is but 10 cents; at age 40 it is 
increased to 32 cents; and at age 55 
it is $1.12. For the waiver of a 20 
Payment net premium, the net extra at 
age 20 is but 6 cents; at age 40 it is 
25 cents; and at 55 it is $1.16. These 
premiums are scientifically computed, 
and are the best yet available, although 
admittedly based upon statistics which 
do not necessarily conform to the con- 
ditions under which the benefit is now 
being conferred by old line life com- 
panies. 





Pitfalls. 

“Even when accurate net premiums 
have been computed, these would 
merely insure the waiver of net pre- 
miums only; while many of the com- 
panies agree to waive participating pre- 
miums and to pay the same dividends 
when the premiums are thus waived as 
would be paid if the policies were be- 
ing maintained from year to year in 
the usual course of events. The net 
standard premium to insure the waiver 
of a net Whole Life premium at age 40 
is but 32 cents; but if the insured be 
entitled to dividends, then the net pub- 
lished premium is insufficient, since it 
must be increased by a percentage 
equal to the percentage of the net life 
premium which will be payable as divi- 
dends from the loading of subsequent 
years. After premiums are waived 
much collection expense may be saved, 
but if dividends are paid, net extra 
premiums must be raised to provide 
such dividends. After computing this 
enlarged net premium, the proper load- 
ings for expense should be made. There 
are many little pitfalls of this nature, 
open for the unwary, and the entire 
subject is one which needs careful 
scientific study, instead of being treat- 
ed with that looseness of method with 
which it has been surrounded in the 
past. 

Disabled Lives. 

“Many, indeed most, lives insured be- 
come disabled before they die. Except 
in the case of very sudden deaths 
there is always some period of dis- 
ability; but a large proportion of these 
cases have no effect on the premium 
for this extra benefit. In some cases, 
where a premium falls due while th« 
insured is in a moribund condition, the 
company will lose that individual pre- 
mium; and, in like manner, cases will 
arise in which the insured will die 
during the grace period and the pre- 
mium cannot be collected; but the in- 
tent of the provision seems clear that 
such cases are not meant to come with- 
in the scope of this particular feature, 
which is designed to cover the more 
lasting forms of disability and to light- 
en the hardship of prolonged sickness. 
But there are also disability claims 
which arise from causes not necessarily 
leading to an early death. For ex- 
ample, a man becomes blind, or loses 
both arms by accident; or, again, cer- 
tain types of insanity while they unfit 


a man for business yet seem conducive 
to longevity, perhaps because, of the 
care a patient receives in a sanitarium 
and his regular life. Such are the ex- 
pensive cases from the disability stand- 
point. Such cases are comparatively 
rare; by far the more common forms 
of invalidity bring an early death, as 
tuberculosis, paralysis and most forms 
ready covered for the full sum insured 
by the regular premium, and the extra 
of insanity. The death benefit is al- 
for disability covers only the premium 
waiver during the interval, short on the 
average, between disability and death. 
Mortality of Disabled. 

“There are some interesting features 
shown by the mortality of disabled 
lives. As might be expected, the rate 
is highest during the year immediately 
following disability. But strangely 
enough it is higher at the younger than 
at the older ages. It has been shown 
that the mortality during the first year 
of disability at age 25 is about 40 out 
of 100; about 20 per cent the second 
year; about 10 per cent. the third 
year; and only about 5 per cent. the 
fourth year, (T.A.S.A., Vol. XII, p. 79.) 
On the other hand, if disability takes 
place at age 65, the mortality in the 
first year is less than 20 per cent.; in 
the second year, about 13 per cent.; in 
the third year, about 12 per cent.; in 
the fourth year about 10 per cent.; and 
at no time comes much below 10 per 
cent. These figures show that at the 
younger ages disability is usually a 
precursor of death, but at the older 
ages the lives having less recuperative 
power, disability is more likely to be 
long drawn out and expensive from 
the disability standpoint. Doubtless 
many of the claims at young ages arise 
from tuberculosis or serious accidents 
which are liable to result fatally soon 
after. Those who survive for two or 
three years after disability occurring 
at a young age become fairly good 
lives on the average—showing the re- 
cuperative power of youth. We may 
see in this also that selection against 
a company may be a potent factor at 
the older ages; and of course the 
figures confirm the condition, already 
explained, that the risk of permanent 
disability, viewed as an addition to the 
regular life insurance risk, is im- 
mensely greater at old than at young 
ages. 

Plea for Concord and Harmony. 

“Summing up the general thoughts 
and weighing the advantages and the 
difficulties of this new and popular 
feature, we have to recognize that we 
are now confronted by a maze of ideas 
and divergences in  practice—yet 
scientific possibilities run clear through 
them all. There is also some in- 
definiteness as to the exact meaning of 
Permanent and Total Disability. There 
may be cases under which the insured 
may consider himself aggrieved in hav- 
ing to continue premium payments. 
This condition will arise in spite of 
the fact that the best advised compa- 
nies have made the policy provisions 
clear and explicit, although this can- 
not be said of all. There is, however, 
little doubt but that all companies will 
recognize the necessity for a liberal 
interpretation of such clauses when 
claims arise, not only because of the 
principle of fair dealing, generally 
recognized, but also from the purely 
selfish standpoint that liberal treatment 
pays. , 

“There is a crying need for greater 
uniformity in practice. Those who 
have had most opportunity and have 
applied most ability to a study of the 
question are in reasonable agreement, 
so far as the writer can see; but many 
of the smaller companies have gone 
ahead without adequate advice, and it 
is unfortunate that a subject like this, 
capable of scientific treatment, should 
be handled in the amateurish way in 
which it now exists in this country. 
This is especially noticeable in the 
variety of benefits granted, in the so- 
called optiong which are often out of | 
harmony with one another, and in ~ 
treatment of hazardous occupations, 





INQUIRY N10 SUPERVISION 


MANY 





INCONSISTENCIES SHOWN. 





Charles F. Coffin, Vice-President of 
State Life of Indianapolis Tells 
Results of Investigation. 





Charles F. Coffin, vice-president and 
general counsel of the state Life of In- 
dianapolis, Ind., is one of the active 
leaders in the American Life Conven- 
tion and as chairman of a special com- 
mittee on Departmental supervision, 
conducted an extended inquiry into the 
laws of the different States in regard to 
iasurance supervision. Mr. Coffin pre- 
sented a summary of the work of the 
committee and said in part: 

“That something of the very at- 
mosphere and spirit prompting the 
American Life Convention in its action 
taken after the presentation of the re- 
port may be the better understood I 
will, with your permission, present one 
cr two brief phrases from that report. 

“It is quite possible, inevitable in 
fact, that the statistics presented will 
reed some revision as not all of the 
recent legislation was available at the 
time these investigations were made. 

“The first topic was Company Ex- 
aminations. 

“Forty-four States authorize insur- 
ence commissioners to examine foreign 
companies doing business in their 
States whenever they wish and as of- 
ten as they please. So far as the law 
is concerned, there is no restriction on 
the discretion of the commissioners as 
to when or how often they will conduct 
these examinations and there is no 


women, and other special risks. It can 
easily be seen that the benefit cannot 
be granted to married women with the 
freedom it can be to men in responsible 
positions, because women spend much 
of their time at home anyhow, and a 
condition of chronic invalidism wt 
relatively common amongst those who 
are well-to-do; while, on the other 
hand, men have a greater incentive to 
earn a living, retain their business in- 
terests, and provide by insurance for 
others. A free exposition of difficulties 
and dangers is usually the best means 
of arriving at greater concord and 
harmony, for the attainment of which 
this subject has now been thus dis- 
cussed. 

“I should like to see the better class 
companies combine to tabulate their 
experience and put forth new and 
authoritative tables, as a guide for all 
who study this subject. Unfortunately 
it takes several years for an experi- 
ence of this kind to accumulate, and 
meantime it seems the part of wisdom 
to move forward cautiously so long as 
the light is dim, and we are not fully 





advised of the pitfalls in the way.” 


legal obstacle preventing any commis- 
sioner from ignoring a recent examina-~ 
tion of one department and instituting 
an examination of his own. So far as 
the law is concerned a life insurance 
company could be in the hands of ex- 
aminers all the time. In practically 
every case the expenses of the exam- 
ination have no legal limit, they are 
fixed by the examiners and must be 
paid by the companies. 

“Twenty-three States require their 
insurance departments to examine all 
companies periodically, once in from 
three to five years. 

“Eighteen States authorize the ex- 
amination of insurance companies at 
the request of from five to ten persons 
having certain financial interests there- 
in and, in most of these States, no 
bond or other indemnity is required 
{from the complaining persons. 

“One State now requires its depart- 
ment to examine every insurance com- 
pany, domestic and foreign, fire, life 
and accident, doing business in that 
State, once in three years. As there 
are in all between three and four hun- 
dred such companies, it will be seen 
what an array of examiners it will re- 
quire and what an enormous expendi- 
ture of the money of policyholders will 
he involved in the execution of this 
statute. 


HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 





—The Fifty-third Annual Statement 
of the Home Life Insurance Company. 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the pest year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000.000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron,”* 1-25-13. 
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THY ALL HAVE GOMMON AIMS 


UNITY AMONG LIFE COMPANIES. 
Henry Abels, President of American 
Life Convention Makes Interest- 
ing Address on Subject. 





The increasing interdependence 
among life insurance companies is very 
marked, as shown by Henry Abels, sec- 
retary of the Franklin Life of Spring- 
field, Ill, who as president of the 
American Life Convention, delivered a 
thoughtful address on this subject be- 
fore the Association of Life Insurance 
Presidents. Mr. Abels traced the de- 
velopment of these inter-relations and 
said in part: 

“Executive officers must, of course, 
concern themselves largely with the 
problems of the particular company 
with which they are connected; never- 
theless the business has reached a point 
of development where each man en- 
gaged in it must be a representative of 
the institution as a whole. 

“Each company should be interested 
in bringing about, by co-operation, 
whatever reform may be needed in the 
administration of other companies, 
rather than in advertising their short- 
comings and in trying to destroy them. 
Mutual confidence and unity of action 
will result in the elimination of evils 
yet existing. Suspicion and dissension 
are almost sure to lead to destruction. 

“The inter-relation of the companies 
is strongly emphasized in the matter of 
legislation. The attitude of the several 
legislatures is largely reciprocal; a law 
enacted in one State that militates 
against foreign companies is almost cer- 
tain to be followed by acts of a retalia- 
tory character in other States. 

How They Work Together. 

“To the end that sane measures only 
may result from legislative action, it 
has become imperative that the united 
influence of the companies be exerted 
in promoting the legislative needs of 
sound life insurance by education of 
the people concerning the principles 
governing it. Through such federation 
of the companies, there is being evolved 

slowly but surely—improved condi- 
tions for underwriting and a more wide- 
spread commonsense attitude toward 
the entire structure of life insurance. 

“Perhaps no more significant feature 
of legislation claims the combined at- 
tention of the insurance companies than 
does that of taxation. In its last analy- 
sis taxation of companies is a tax on 
policyholders’ thrift and desire for eco- 
nomic independence of their families. 
and only through the companies’ clos- 
est association in dealing with its dif- 
ferent phases may they ultimately suc- 
ceed in obtaining for policyholders 
rightful recognition and equitable treat- 
ment in this important branch of polit- 
ical economy. 

“Life insurance—than which there is 
no greater influence for economic and 
social advancement—has embodied in 
its very existence the supreme idea of 
conservation. The life companies, re- 
sponding to present-day needs, are di- 
recting their forces toward increased 
action in placing the institution of life 
insurance as a foremost factor in the 
general conservation movement. 

Promote Legislative Needs. 

“Again is seen the interdependence 
of the companies. Not the efforts of 
one alone, but the combined efforts of 
all produce results in conserving the 
interests of humanity through life in- 
surance. By co-operation the recent 
Medico-Actuarial investigation into the 
mortality of about three hundred class- 
es of risks has brought about results 
of greatest value in the selection of in- 
dividual risks and the extension of life 
insurance service to the largest number 
of people compatible with safety. 

“Human life—the most vital asset of 
the nation—is the essential element of 
the institution of life insurance. The 
growth of humanity is augmented by 
decreasing the waste caused by needless 


deaths from improper methods of liv- 
ing. The prevention of disease and the 
conservation of health are a matter of 
mutual welfare and advancement for 
life companies. Their close touch with 
large numbers of people affords an ex- 
cellent opportunity for the presentation 
of hygienic principles and the invalu- 
able results to individuals and com- 
munities from an observance of them. 
Evolving a High Type. 

“Co-operation of the companies in the 
adoption of a high ethical standard and 
the exaction of conformity thereto, is 
evolving a conservation of the best type 
of solicitor whose work, not for a day 
only but for all time, will reflect credit 
upon himself, his company, and the 
whole field of life insurance. 

“The rebater, the twister, the light- 
ning solicitor are rapidly being rele- 
gated to the past. The agency force 
of the present is composed mainly of 
those who, rooted in the faith and ap- 
preciative of its vast benefits, are. un- 
tiring in their efforts to install that con- 
fidence in the institution of life insur- 
ance that should be possessed by the 
insuring public. 

Conservation by Companies. 

“Conservation by the companies calls 
for such saving to their policyholders 
as is made feasible by the exigencies 
of the business. The lapsing of poli- 
cies—whether due to twisting or mis- 
representation (the field unfortunately 
not being entirely cleared of the prac- 
tices), or whether due to ignorance of 
values or the inability to provide requi- 
site funds for their maintenance—is a 
matter of deep importance to policy- 
holders as a whole and to the com- 
panies in particular. 

“Right methods in the sale of insur- 
ance—presenting policies squarely on 
their merits—are imperative if business 
is to be maintained on the books. The 
closer association between companies 
and agents has reduced, and will con- 
tinue to reduce, the great waste in this 
connection. 

“The conservation of agencies is one 
of the greatest economic problems of 
the life business, the solution of which 
rests entirely upon the co-operation of 
the companies. The twisting of agents 
is a prime reason for lapse, results in 
financial loss to companies and policy- 
holders, and is unethical viewed from 
any standpoint. Like all reformations, 
it will take time and most careful con- 
sideration and strenuous. corrective 
measures by the companies to evolve 
a system that will result in absolute 
fair dealing between them in this par- 
ticular—undoubtedly one of the strong- 
est supports upon which rests the dig- 
nity of life underwriting. 

“In this progressive age, there is no 
room for the laggard. One must keep 
in step or get to the side and be con- 
tent to watch the procession file by. 
The companies are abreast of the time. 
They are proving it in their eagerness 
to work together for reform of all prac- 
tices in any way to degrade the pro- 
fessional ethics of the business. 

“The eradication of obstructions to 
true progress and the substitution of 
desirable materials which may appro- 
priately enter into the building of life 
insurance are necessarily a gradual 
progress. The achievements of the past 
are worthy of much praise, but in this 
strenuous age, there can be no resting 
upon laurels gained—the call of the 
present is too imperative. 

The National Association of Insurance 
Commissioners, the Association of Life 
Insurance Presidents, the National As- 
sociation of Life Underwriters, the 
American Life Convention, and the 
various Actuarial, Medical and other 
associations, are interdependent in their 
interests, their needs and their work. 

“No component part is able by itself 
to support the vast structure of life in- 
surance. In unity lies strength. Only 
by the co-operation of these various 
agencies in the life insurance business 
will it be able to maintain its impreg- 
nable position in the defense and fur- 
therance of the best interests of man- 
kind.” 








AGENTS AID POLICYHOLDERS 


A HIGH PROFESSIONAL SERVICE. 








Earnest J. Clark, President National 
Association of Life Underwriters 
Shows Their Interdependence. 





The close relationship between the 
agent and the policyholder to-day, and 
the high professional nature of the 
service the life insurance man renders 
tis client, was discussed by Ernest J. 
Clark, of Baltimore, president of the 
National Association of Life Under- 
writers. Mr. Clark said in part: 

“Service and professional service in 
the fullest sense of the term, is the key 
note to real success and efficiency in 
this great profession of life insurance, 
end by serving the policyholder best 
the company is served most. Aside 
from the technical requirements and 
the inspirational influence of life in- 
surance on the life and work of the 
conscientious and carefully trained 
agent, what are some of the chief rea- 
sons responsible for this ever-increas- 
ing inter-dependence growing out of 
the policyholders’ interests and neces- 
sities? 

“(1) The gradual and yet certain 
awakening of every self-respecting man 
to the benefits and necessities of life 
insurance protection; that it is no 
longer a luxury to be acquired when 
every other wish has been gratified, 
but that he has a life value which is 
te be destroyed by death and that it 
his duty to protect his dependent ones 
against this ultimate destruction of 
that life value, or provide a definite in- 
come for his own old age and declin- 
ing years. 

“(2) The multiplicity of contract 
forms now required in order to proper- 
ly serve the insuring public, render it 
necessary that the applicant or policy- 
holder depend absolutely on the agent 
for guidance and advice. 


“Consequently in view of this lack | 


of knowledge on the part of the unin- 
sured regarding life insurance and the 
proper form of contract adaped to his 
particular needs or those of his family 
or business, he must secure the ser- 
vices of an insurance agent or counsel- 
lor who is capable of giving to him the 
exact form of protection which the cir- 
cumstances involved require.” 
Public Depends on Agent. 

Mr. Clark showed how the policy- 

holder was dependent on the agent for 


enlightment on life insurance matters | 


and quoted the words of a prominent 
Westerner on the policyholders’ point 
of view, 
ence. 
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FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... 861,418,397.99 
Liabilities 57,329,6587.56 
Se leneccece cndecenene 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. wane, 2 Asst. Secretary 


EDWARD &: ALLEN, s Manager 
Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 
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A goodly crew of money 
makers are writing 
Insurance for ae 





in Texas and Arkansas. If you 


want to join them, tell us now. 
JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 
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Uf interested, take 
the matter up with 


STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, noure® ofS. i 








PURELY MUTUAL 


DIVID 
1908 ‘ 
1909 ‘ 
1910 , 
1911 ° 
1912 


dividend peyments in 1913 


Accounted tor in ability and senerved for 


National Life Insurance Company 


CHARTERED 1848. 


Jos. A. De Boer, President 


The following significant figures are quoted from the company's 
sixty-third annual report: 


TO POLICYHOLDERS 


$279,808.14 
530 213.19 
771,254.39 
878 739.07 
1,038, 8u2.11 


1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 
insurance composition. 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 


If interested, address 
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FROM OFFICIAL STANDPOINT 


Insurance 
Views. 


Hon. James R. Young, 
National Convention of 
Commissioner Gives 





The interdependence between life in- 
was discussed 


surance and the State 
by Hon. James R. Young, insurance 
commissioner of North Carolina, who 


is president of the National Convention 
of Insurance Commissioners. Commis- 
sioner Young said in part: 

“A knowledge of the insurance busi- 
ness reveals many and serious prob- 
lems, and the fact that in the future, 
as in the past, they will be solved to 
the best advantage by co-operation of 
those who run the business and those 
who are charged by law with its super- 
vision. Much undertaken by the com- 
missioners is at the demand of the 
people and the agents, as well as upon 
the suggestion of some of the wisest 
and broadest of the company officials, 
who, very properly, lend their knowl- 
edge and experience. The departments 
bring about many desirable changes 
and reforms, impossible of the compa- 
nies alone, because of their different 
views. These differences in views and 
feelings arise from competition, dis- 
trust, local and other conditions. These 
many problems of interest to the super- 
vising, as well as the managing officials, 
illustrate the interdependence between 
the State and life insurance. 

“We have State supervision. Many 
long for Federal supervision. Which is 
best? Is Federal supervision probable 
or possible? 1 am not an authority on 
the subject. My time and powers have 
been too much occupied in the practical 
everyday work and problems of State 
supervision for me to theorize about 
Federal supervision. Matters might 
improve, but will they? The trouble, I 
fear, may be that in State supervision, 


which we have, we are dealing with 
the actual conditions, while as to 
Federal supervision we theorize about 


the ideals. 
“The taxation problem is ever before 


us, and it is with all who pay taxes. 
You will find few who take any pride 
or satisfaction in what they pay in 
taxes. They all feel that the other 
fellow is getting the best of it. Of 
course, life insurance pays too much 
for taxes. Who does not, or at least 
feels that he does? I have sometimes 


felt that the claims so strenuously put 
forth that life insurance should pay no 
taxes has hindered rather than helped 
to reduce the taxes to a lower or more 
equitable basis. The people may agree 
to a fair basis for taxes, but seldom to 
relieving any business corporation of 
all taxes. The time will come when the 
taxes on life insurance companies will 
be reduced to a fair and just rate, but 
we will hardly ever see the business re- 


ieved entirely of all taxation. 

“You know what has been accom- 
plished in improving and in standardiz- 
‘ing insurance blanks. In some cases 


they have been enlarged in response to 
the demand for greater publicity, but 
they have become uniform and of great- 
er service and value to the departments 
and the public, though a somewhat 
greater burden to the companies. 

“The valuation of securities has been 
reduced to a fine point, so that now one 
valuation is made and accepted by 
practically all the different departments. 
As now made, it is looked upon as fair 
and just and to be relied upon. 

“The examinations made by the de- 
partments, while still burdensome to 
the companies, have been systematized 
by the convention’s committee on ex- 
aminations. It is seldom now that any 


department examines a company out- 
side of its own State without first tak- 
ing it up with the chairman of the 
committee, and he with the commission- 
er of the home State; then the ex- 
amination, if found necessary, or de- 
sirable, is conducted by one or more 


departments, one being the home de- 


partment. The raiding of companies 
by examinations for gain has about 
ceased, and all feel that under the 


present system the examination, while | 


a burden, at least is necessary and 


fair, and when made is of value to the | 
company, as well as satisfactory to the | 


departments and the public. 

“The legislation problem is being 
solved to some extent through uniform 
laws. It is now much easier in any 
State to pass a law known as a uni- 
form law, recommended by the conven- 
tion of insurance commissioners, 
generally accepted by the States. 

“There are, of course, many other 


questions, such as investments, settle- | 


ments, annual reports, policy conditions 
affecting surplus, cash, loan and paid- 
up values. These and other problems 
are being met and settled by the co- 
operation already referred to. There 


is a better understanding and closer re- | 


lation between all interested parties. 
A proper supervision helps companies 
by protecting them from distrust ana 
unjust criticism. The public has some 
one to go to for information besides 
the representatives of the companies, 
and is generally willing to accept and 
rely upon the information received 
from the departments. —Proper super- 
vision also protects good companies 
from the shock to business occasioned 
by the promotion and disintegration of 


and | 


| 
| 





unworthy and unstable organizations. 
“It was a realization of the real | 
situation as to life insurance that re- 


cently prompted a statement from my 
friend, the able and _ distinguished 
Superintendent of Insurance of the 
great State of New York. He said he 
could not propose any legislation in re- 
gard to life insurance which would, in 


his opinion, be of advantage, and paid | 


this fine tribute to the business as now 
conducted: 

“*The business of life insurance in the 
United States, as conducted to-day by 
all the large and responsible companies 
stands upon a splendidly secure founda- 
tion. Most of the technical questions 
relating to the business have been 
solved, and solved for all time. It is 
a standardized business. 
to be a _ speculative business. The 
policy contracts issued by the great 
companies are ag safe as if the credit 
of the Government were behind them.’ 

“There is no question to 
progress and splendid results in 
life insurance business. 
is overwhelming. 
or a desire to protect one’s family, the 
business has advanced to not only the 
protection of our loved ones, but of 
our business and business associates. 
From the protection afforded by a 
friendly society, or an agreement 
among a few associates or friends, the 
business has passed to large corpora- 
tions, stock and mutual, with millions 
of dollars of assets. In place of a 
simple agreement, we have a well- 
studied and digested policy contract. In 
place of a free and easy, go-as-you- 
please conduct of the business, we find 
a strict and painstaking management 
by men of the highest character and 
financial ability under the strictest and 


as 
the 
The evidence 


most far-reaching supervision and 
widest publicity. 
“In all these steps the importance, 


magnitude and usefulness of life insur- 
ance have kept pace with the advance. 
The business no longer moves or 
evolves its work without the Govern- 
ment and its laws. The State, in its 
onward progress and wonderful indus- 
trial development, can no longer neglect 


or do without life insurance and its 
support and aid to business. The State 
also needs and profits by its philan- 


thropic work of training her citizens to 
lives of thrift and usefulness, by which 
they keep their dependent ones from 
want and penury, and even from be- 
coming charges upon the State and her 
citizens. The millions collected and 
kept for distribution when needed 


must be safely invested and thus fur- 
nish a large part of the capital used 
by railroads and other corporations, 


It has ceased | 


the | 


From a mere wager, | | 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 

vM OTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 








For particulars, address 


Security Mutual Life InsuranceCo. | 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 





Cc. H. JACKSON, Supt. of Agencies 
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L. G. FOUSE, President 


ERNEST E. CLARK, President 


Low Rate of Mortality 
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and for the industrial development of 
our country. 

“In conclusion, Mr. Chairman and 
gentlemen, I would say that while life 
insurance is one of the most important 
subjects of legislation, agitation con- 
cerning it has about ceased. It is a 
matter of congratulation that it is so. 
To the members of this association, 
and those connected with them in the 
management and upbuilding of this 
great business, I would otfer my sincere 
congratulations for what they have 
done, and best wishes for continued 
success. In this I am sure I voice the 
sentiments of my associates in the 
supervisory work, as well as of their 
constituents. "With the realization of 
the ever-increasing interdependence 
between life insurance and the State, 
I trust and predict there will come an 
ever-increasing broadness of vision, 
singleness of purpose and renewed 
efforts on the part of both supervisors 
and supervised to upbuild and estab- 
lish upon the firmest foundation this 
great business. 

“That great American citizen, Grover 
Cleveland, uttered this prophecy: 

“ ‘American life insurance will live to 
bless our people as long as American 
civilization lasts, and will widen and 
grow as long as civilized man, while 
living, takes forethougiit of the event of 
death.’ 

“With 
all.” 


a hearty ‘Amen,’ so say we 


DES MOINES, 





That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


WALTER LE MAR TALBOT, Vice-President 
The Fidelity Mutual Life Insurance Company 


Write to— 


PHILADELPHIA, PA. 


DESIRABLE OPENINGS IN GOOD TERRITORY FOR THE RIGHT MEN 








BANKERS LIFE COMPANY 


IOWA 
ORGANIZED 1879 


Exceptional record during thirty-three years for 


Economy of Management 


Prompt Payment of Claims 
$19,500,000.00 
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NEW JERSEY APPOINTMENTS. 





Aetna Life; Easton M. Davett, New- 
ark; Orville Parker, Pedricktown; John 
Ww. Smiley, Trenton. Equitable; 
Franklin H. Devitt, Montclair; Edward 
Fletcher, Newark; Oldie Josephs, Phila- 
delphia. Massachusetts Mutu2!; Henry 
Brown, Jr., Jersey City. New York 
Life; Charles H. Bush, Cranford; 
George F. Finlay, New York, N. Y.; 
Nathan B, Gray, Bradley Beach; 
William. Husband, Jersey City; Paul 
R. ‘Michaelovits, Rutherford; J. N. 
Ouzounian, Phila. Northwestern Mutual 


Life; William C. Case, Newark. Phila- 
delphia Life; J. Greenberg, Newark; 
Paul Howard, ‘Newark; M. J. Huley. 
Robbinsville; William W. Smith, Tren- 
ton. Penn Mutual; Charles’ Botta, 
Jersey City; Wm. C. Henry, Atlantic 
City. Union Central; Otto F. Struck, 
Camden. 





Wife Wins Over Creditors, 


New Haven, Dec. 14.—Judge Gager 
in the Superior Court of New Haven, 
announced several decisions, one 
which permits Mrs. Harrison Wagner 
to recover $8,000 out of $11,206 insur- 
ance money for which she had been 
sued by a bank. Her husband had 
several creditors to whom he promised 
to pay over his insurance money, it is 
said, but upon his death he made his 
wife the beneficiary instead. 
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Life Presidents Discuss Problems 


(Continued from page 4.) 


and of suggestion and for the making 
of standards and if your companies 
would like to have the agents of the 
Federal Government examine you all 
and report their judgment on that sup- 
ject, 1 don’t know that there is any 
reason why, if Congress is willing to 
appropriate the money,, it should not 
be done. That is the proper office of 
the Educational Bureau in Washing- 
ton, but up to this time they have not 
had the money with which to make 
the necessary examinations as to edu- 
cation in each State, and to introduce 
a standard to give the people of the 
State some knowledge as to how their 
money is being expended, and there- 
fore the Bureau of Education is not 
fulfilling all the functions that it might 
fulfill under the Federal Government. 
Of course, there can be no direct con- 
trol by the Federal Government of ed- 
ucation any more than there can be 
of insurance.” 

Dr. V. C. Vaughan, dean of the de- 
partment of medicine and surgery of 
the University of Michigan and presi- 
dent of the American Medical Associa- 
tion, read a paper on “The Doctor’s 
Dream” in which he pictured the ideal 
practitioner in modern practice. 

F. W. Jenkins, prestdent of the Se- 
Mutual Life of Binghamton, 
N. Y., as chairman, presented the re- 
port of the Health Committee. This 
showed the excellent work being done 

y the Association in connection with 
the collection of vital statistics, and in 


the promotion of public health. A 
ereat deal of work has been accom- 
ished in connection with legislation 


i 
and the Association’s model law enac- 
ted in a number of States. 

Dr. W. T. Sedgwick, professor of 
biology ard public health in the Mas- 
tts Institute of Technology, 
discussing “The Public Health Move 
ment—To-day and To-morrow,” thought 
that there was a great deal of non- 
sense in the pure food and other agi- 
tations. He said that public health of- 
ficers were too often inefficient and 
that it was just as important to spend 
millions on the disposal of sewage as 
on pure water. 

Before the general discussion opened, 
Mr. Cox stated that the Association’s 
work on the questions of amortization 
of values of fixed term securities was 
progressing and that a report on the 
matter would be made a part of the 
nrinted proceedings of the meeting. 
He said that although opposition was 
encountered at first, the opinion of 
those addressed by the Association 
seemed now to incline toward a recog- 
rition that that method of valuation 
was a proper one. 


t 





sachus 


Discussion. 

The discussion which closed Friday 
morning’s session centered about dis- 
ability benefits in life contracts and 
policy loans. W. J. Fisher of St. Louis, 
opened with a talk on policy loans based 
on Mr. Child’s address. He thought 
that if the loan privilege was not 
vailable, many policies would be sur- 
rendered for cash when a crisis comes. 
He also thought that the loan privilege 
lengthened the life of policies, but 
said it should not be granted in such 
form as to endanger the whole struc- 


General 





ture. 
J. S. Myrick, manager, New York 
city agency of the Mutual Life, gave 


an interesting talk on the application 
of life insurance to business and said 
that business insurance had its origin 
iu the buyer rather than the seller. 
He said that the home office could be 
of great assistance in connection with 
business insurance by establishing a 
department for gathering information 
concerning the organization and activ- 
ities of business organizations and 
firms. 

Richard H. 
ef the Girard 


Wallace, vice-president 
Life of Philadelphia, 


started the discussion on disability | 
benefits by saying that he did not be- 
neve that the disability features were 
cemanded by the public and that it 
had in it grave elements of danger. 
He thought that the absence of any 
definite understanding as to what total 
disability was, would result in a great 
ceal of litigation. 

J. S. Howard, secretary of the Trav- 
elers, differed with Mr. Wallace and 
said that if we decline to progress be- 
cause a new feature must be started 
without adequate data, progress would | 
be slow. 

E. P. Marshall, vice-president of the 
Union Central Life, discussed the con- 
servation of policy proceeds and ad- 
vised caution in adopting new fea- 
tures. He said that the income policy 
would do much to conserve the policy 


proceeds. “A fixed income,” said Mr. 
Marshall, “payable monthly or quar- 
terly, is the most satisfactory of all 


inheritances.” 
Among others who took part in the 
discussion were Henry Moir, George l. | 


| 


Cochran and Bart B. McKenzie, M. D.| 


The closing session of the meeting 
was devoted to addresses on “The 
Iver-Increasing Interdependence Be- 
tween: Life Insurance and the State; 
Life Insurance Companies; and Agents 
Policyholders.” Addresses on these 
subjects were made by Hon. James R. 
Young, insurance commissioner of 
North Carolina; Henry Abels, presi- 
dent of the American Life Convention; 
and Ernest J. Clark, president of the 
National Association of Life Under- 
writers. These addresses appear in 
other columns. Charles F. Coffin, vice- 
president of the State Life of Indian- 
apolis also spoke and his remarks are 
siven elsewhere, and L. Goldman, 
managing director of the North Amer- 
lean Life of Toronto, closed the meet- 
ing with the thanks of the Canadian 
companies represented. 





RESOLUTIONS BY ASSOCIATION. 


Reciprocates Invitation of American 
Life Convention to Send Regular 
Delegates. 

At the close of the annual meeting 
of the Association of Life Insurance 
Presidents, Senator William J. Tully, 
general solicitor of the Metropolitan 
Life, as chairman, presented the follow- 
ing resolutions which were unanimously 

adopted: 

“The Committee on Resolutions has 
considered several resolutions and 
recommend for adoption the following: 

“Whereas, the Association has here- 
tofore acknowledged its appreciation of 
the invitation to send delegates to the 
annual meeting of the American Life 
Convention and has taken favorable 
action thereon, and; 

“Whereas, We have been favored at 
this meeting as at others heretofore 
with a gratifying and generous attend- 
ance of officers and members of such 
organization now, therefore, be it 

“Resolved, That we send our cordial 
greetings to the American Life Conven- 
tion and invite it to be represented at 
our annual meetings, not only by such 
individual members as may be in at- 
tendance but also by an official com- 
mittee designated by it for that purpose. 

“Resolved, That we record our appre- 
ciation of the able and earnest efforts 
of the many distinguished officials and 
insurance men who have addressed this 
meeting and that a vote of thanks be 
tendered to them, therefor, 

“Resolved, that a cordial vote of 
thanks be extended to the officers of 
the Association and to all others who 
by their attendance and work have co- 
operated in making this meeting a 
success. 

“Resolved, That the report of the 
Health Committee be warmly endorsed 
and its recommendations adopted.” 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


(Incorporated by the State of New York) 
(Stock Company) 


The Daily Average of the Company’s 
Business during 1912 was: 


6,765 per day in Number of 
Issued and Revived. 
$1,605,814 per day in 
Issued and Revived. 


New 


$256,199.67 per day in 
Policyholders and 
serve. 

$145,616.61 per 
Assets. 


day in 





JOHN R. HEGEMAN, President 


Of the People 
The Company By the People 
For the People 


536 per day in Number of Claims Paid. 


Policies 
Insurance 
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J. G. WALKER, President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Ist Vice-President A. S. HURT, Secretary 
B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 


Home Office - - 
OLDEST - 


Southern Life 


LARGESI 


RICHMOND, VIRGINIA 
- STRONGEST 


Insurance Company 


the PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 
Assets 4 7 5 
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Total Payments to Policyhok 
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No long sermon 


is needed 


f Carancrt, 


SSACIUAL <> 
WiFE INSURANCE COMPANY 


OF GOCSTON MASSACHUSETTS 


to prove the salability of our Policies. 


More than two million 


force—hundreds more written every busi- 


ness day. 


of them in 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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(Continued on page 5.) 
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| Insurance Commissioners Discuss Interesting 








COMMISSIONERS MEET HERE DISCUSS GROUP INSURANCE 





NINETEEN STATES REPRESENTED. 


Group Insurance, Policy Loans, Liability 
Reserve and Fire Rates Discussed 
In This City. 


The mid-winter meeting of the Na- 
tional Convention of Insurance Commis- 
sioners was held at the Hotel Astor, 
New York city, the early part of this 
week. Questions of great importance, 
including fire insurance rate supervision 
by States, group insurance and liability 
reserves, were discussed, many com- 
pany officials being present. 

The commissioners or their represen- 
tatives in attendance were the follow- 
ing: 

Alabama 
missioner. 

Connecticut 


Lorrie Rice, deputy com- 


Burton Mansfield, insur- 


ance commissioner; H. Pierson Ham- 
mond, actuary. : 
lllinois—Rufus M. Potts, insurance 


superintendent; A. A. McKinley, attor- 
ney; James Fairlie, actuary. 

lowa—J. L. Bleakly, insurance com- 
missioner; Mr. McKellar, actuary. 

Kentucky—C. B. Bullock, actuary; C. 
F. Thomas, attorney. 

Maine—I. E. Lang, deputy insurance 
commissioner. 


Massachusetts—Frank H. Hardison, 
insurance commissioner; L. D. Hodg- 
kins, deputy. 

Michigan—John T. Winship, insur- 


ance commissioner. 


Minnesota—J. A. O. Preus, commis- 
sioner of insurance. 

Missouri—Charles G. Revelle, insur- 
ance commissioner; Earl F. Nelson, 
deputy. 

New Hampshire—Robert J. Merrill, 


insurance commissioner. 

New York—W. T. Emmet, superin- 
tendent of insurance; Henry D. Apple- 
ton, deputy; H. S. Whitney, associate 
actuary. 

North Carolina—James R. Young, in- 
surance commissioner. 

Ohio—Judge Moore. 

Pennsylvania—Charles Johnson, in- 
surance commissioner; Samuel W. Mc- 
Cullough, deputy. 

Rhode Island—Charles C. Gray, insur- 
ance commissioner; Felix Herbert, 
deputy; S. E. Allison, actuary. 

South Carolina—Fitz Hugh McMaster, 
insurance commissioner. 

Texas—W. W. Collier, 
of insurance. 

Vermont—Guy W. Bailey, ex officio 
insurance commissioner and Secretary 
of State; E. H. Deavitt, ex-officio insur- 
ance commissioner and State Treasurer. 

Virginia—Joseph Button, insurance 
commissioner. 

West Virginia—Gilford 
insurance commissioner. 

Wisconsin—Herman L. 
missioner of insurance. 


commissioner 


Darst, deputy 


Ekern, com- 





No Successor to Ingham Yet. 


The insurance supervision situation 
in the District of Columbia is described 
for The Eastern Underwriter by Secre- 
tary Tindall, of the Board of Commis- 
sioners of the District as follows: 

“Pursuant to your request for in- 
formation respecting the Insurance De- 
part of the District of Columbia, I 
have to reply that the Superintendent 
of Insurance is Mr. George W. Ingham, 
who has tendered his resignation, but 
will probably remain in that position 
until his successor shall be appointed. 
The appointment will be made by the 
commissioners of the District of 
Columbia. The Insurance Department 
is under the immediate supervision of 
Commissioner O. P, Newman, president 
of the Board of Commissioners of the 
District of Columbia. The salary of the 
office ig $3,500 per annum.” 


PROTEST BY FRATERNAL ORDERS. 


Old Line Companies Say They Are Aid- 
ing Welfare Work and Are 
Not “Raiding.” 





Whereas the question of group 
insurance, by reason of the action 
of this convention at Burlington, 
has again been presented for our 
consideration; and 

Whereas it has been presented 
from many differing points of 
view, 

Resolved; That this convention 
reiterate the resolution adopted at 
Burlington, disapproving any at- 
tempt to apply group insurance to 
fraternal societies. 

Resolved: That the question of 
group insurance, in its other as- 
pects be recommitted to the Com- 
mittee on Laws and Legislation 
with instructions to further con- 
sider the matter and report at a 
subsequent meeting of the conven- 
tion. 











That group insurance is one of the 
most vital economic questions of the 
day was demonstrated at the Hotel 
Astor this week when the Insurance 
Commissioners, here for their mid- 
winter meeting, devoted their entire 
first day’s session to a discussion of the 
subject, and kept Henry L. Rosenfeld, of 
the Equitable Life on the rostrum for 
nearly an hour answering questions 
which the commissioners shot at him 
covering various phases of the sub- 
ject. 

Commissioner J. A. O. Preus, of Min- 
nesota, was in the chair, and the dis- 
cussion started with attacks made on 
group insurance by representatives of 
the fraternal organizations. After the 
fraternals had finished their criticisms, 
representatives of the Equitable and the 
Travelers, answered them, and the fra- 
ternals then were permitted the last 
word. 

Fraternity Lose Members. 

Charles E. Piper, of the National 
Fraternal Congress, was the first speak- 
er. He claimed that the business of 
the fraternals was raided by the writ- 
ing of group insurance. He called -it 
unfair competition on the part of the 
legal reserve companies. He did not 
want group insurance permitted at all, 
but if it were he thought there should 
be enacted legislation preventing the 
twisting of insured from the fraternals 
by the group plan. He thought there 
should be legislation to protect the 
public, which might be insured under 
the group plan for a time, but would 
finally be left without insurance. 

Attorney Sullivan, of the Modern 
Woodmen of the World, said: “We feel 
that the old line companies are attempt- 
ing in group insurance to get into the 
peach orchard of the fraternals in an 
unfair way.” He said the fraternals had 
done a great work in educating the 
public to take out insurance and that 
there were 8,000,000 people insured in 
fraternities. He charged the old line 
companies with raiding the business, 
and “purloining lodges.” He denounced 
the writing of business without medical 
examination, said the fraternals are in 
a maelstrom, that the secular press is 
criticising them, and that the fraternals 
should be protected by the commis- 
sioners. He criticised the manner in 
which group insurance is taken alleg- 
ing that this is done “without regard 
to sanitary or other conditions,” the 
company merely taking the agent’s 
word that the risk is all right. Several 


other representatives of the fraternals 
spoke. 
Robert Lynn Cox, general counsel of 


the Association of Life Insurance Presi- 
dents, traced the history of group in- 
surance legislation beginning with the 
three laws of 1909, Maine, New Jersey 
and Minnesota, which were introduced 
at .the instigation of the Metropolitan, 
the first company to write group insur- 
ance in this country. The first laws 
simply provided for the writing of group 
insurance. He told of the laws passed 
later in Arizona, Idaho, West Virginia 
and Nebraska, and the new law in 
Maine, an anti-rebate bill. He said that 
the life insurance companies, so far as 
he knew, had no desire to take in 
lodges in a body, no desire to fight the 
fraternals, but that the company’s real 
idea in writing this insurance was 
largely based on public spirit. He said 
group insurance should be given a fair 
trial, and not condemned in advance. 
It should have a fair chance to see 
if it is meeting a great economic need. 
The general attitude of our associa- 
tion is that all life insurance is a 
good thing. The more companies writ- 
ing insurance the more insurance is 
written. We have never reached a 
point of saturation in this country in 
the life insurance business. When 
companies ave withdrawn from a State 
it seems to lessen the amount of in- 
surance to be written. Mr. Cox con- 
cluded by appealing to the commis- 
sioners to take a broad view of the 
situation. 
Rittenhouse on Medical Examination. 
Kk. KE. Rittenhouse, of the Equitable, 
answered objections made by the fra- 
ternal. As did some other speakers 
who followed him he declared that 
too much emphasis had been given to 
medical examination. He thought 
that a great deal of money would be 
wasted if medical examination were 
required of the group insurance. He 
said that the companies had had little 
experience with group insurance, but 


were learning much about it. 
Paul Morton’s Motives. 

Henry L. Rosenfeld of the Equitable, 
told how the subject was taken up 
with Paul Morton in 1907, after it had 
been suggested as one manner in 


which the great life insurance compa- 


nies could extend their business and 
make it more beneficial, rendering 
wider service to the public. Mr. 


Morton decided to try out the scheme. 
Actuaries, lawyers, and others were 
consulted, the plans being studied 
from every angle. The first thing 
learned was that all employes should 
be included in the policy. The com- 
pany would have to deal with aggre- 
gates in such proportions that the 
strong would have to support the weak. 
The very first point was the elimina- 


tion of the medical examination if it 
could be safely done. In London the 
Sun Life had been doing business 


since 1809, and for ten years had not 
required examinations, and its mor- 
tality record was not such as to give 
comfort to pessimists. The Equitable 
saw a chance to help the proletariat, 
the man who could not otherwise get 
insurance, and the insurance was made 
effective. 

Mr. Rosenfeld said that since June, 
1912, when the Equitable started writ- 
ing group insurance the Society has re- 
fused to consider the taking in of fra- 
ternal organizations into its own 
groups. There was one case of this 
kind in Brooklyn, but that was before 
the group insurance plans of the Com- 
pany were sufficiently well known to 

representatives in the field. 

Medical Examination, 
Mr. Rosenfeld had interesting views 
on the safety to the Company and its 
policyholders of insurance of this kind. 
He said that medical examination had 
been largely over emphasized in im- 
portance, and that there was medical 
examination in life insurance, merely 


(Continued on page 20.) 


WOULD CHECK POLICY LOANS 


COMMISSIONERS DRAFT NEW LAW. 


Policy Loans Now Outstanding are 
$550,000,000 Says Resolution Adopt- 
ed at Astor Convention. 


The most important action taken by 
the insurance commissioners this week 
was the following resolution, offered by 
Commissioner Preus of Minnesota: 

Whereas, the percentage of policy 
loans to reserves of legal reserve life 
insurance companies has, during the 
past twenty-five years increased from 
approximately 31-3 per cent to more 
than 16 per cent., and it has been esti- 
miated that there are now loans out- 
standing approximating $550,000,000 and 

Whereas, the increase has been 
very marked during the past eight 
years, and indications are that they 
will increase to an alarming degree 
during this year; and 

Whereas, there are now one hundred 
and twenty companies which are in- 
serting a demand loan clause in their 
policies, thereby establishing for them- 
selves a national banking obligation, 
which was specifically declared unsafe 
Ly the Colorado Springs and Milwau- 
kee conventions of the National Con- 
vention of Insurance Commissioners, 
and 

Whereas, these companies, having 
only approximately 1 per cent. of cash 
on hand, cannot expect to be able to 
carry out their contracts during future 
panics without the danger of wiping 
out their surplus by the forced conver- 
sion of their securities upon a broken 
market, and 

Whereas, twenty years hence the 
existing obligations already placed 
upon the books will have a loanable 
value that will be subject to call of 
approximately $1,500,000,000 and _ if 
continued will ultimately render liable 
to call the entire reserve of these 
companies, and 

Whereas, a bill was drafted by the 
National Convention of Insurance 
Commissioners which provided that no 
legal reserve life insurance company 
should issue any policy in which the 
company did not reserve to itself the 
right to defer the granting of a policy 
lean or a cash surrender value for a 
period of sixty days within the State 
where this bill was passed, and 

Whereas, his measure has been en- 
acted into law in substance only in the 
States of Minnesota and Connecticut, 
thus affording merely a partial remedy 
because leaving the companies at lib- 
erty to continue this unsafe practice 
in forty-six States, and 

Whereas, it is clear that it is the 
imperative duty of the National Con- 
vention of Insurance Commissioners 
that some means be taken whereby the 
demand obligation upon legal reserve 
life insurance companies be checked 
at the earliest possible moment, there- 
fore be it 

Resolved, that it is the manifest 
duty of each and every Commissioner 
ef Insurance to have introduced in the 
legislature of his respective State the 
measure previously adopted by this 
convention with the amendments, how- 
ever, that the same is not to apply in 
case a loan is issued for the purpose 
of paying a premium, and that no legal 
reserve life insurance company shall be 
licensed or relicensed in the State where 
the measure is passed which hereafter 
issued anywhere a policy which does 
not reserve to the company the right 
to defer the granting of a policy loan 
or a cash surrender value for a period 
of not less than sixty days. 
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NO RESERVE LEGISLATION 


IS WANTED. 





ADDITIONAL DATA 


Conditions in Liability and Workmen’s 
Compensation Situation Changing 
Rapidly—Committee Reports. 


The Committee on Reserves Other 
‘Than Life, made the following report 
on “Liability Loss Reserves”: 

At the National Convention of Insur- 
ance Commissioners held in Mobile in 
1910, the casualty companies presented 
very carefully prepared statistics show- 
ing what their experience had been in 
their liability wriings. These statistics 
were considered and finally acted upon 
in December, 1910, in New York city. 
At that time the committee represent- 
ing the insurance companies made a 
complete report, presenting a bill for 
adoption in the various States, amend- 
ing the then existing loss reserve 
laws and schedules were prepared 
upon which to report their experience. 
The law was adopted in seven States 
and the convention edition of the cas- 
ualty blank was amended so as to in- 
Clude the schedules suggested. The 
fmended blank has been accepted 
since 1910 in the other States, the law 
ihereby being made practically effec- 
tive throughout the United States. 

The report of the committee ren- 
fered at the annual convention held at 
Burlington in July, 1913, indicated to 
the convention the necessity for giving 
matter of Liability Loss Reserve 
serious consideration. It was pointed 
out at that time that the present uni- 
form reserve law produced inadequate 


the 


reserves when the results obtained 
vere judged by past experience. It 
was suggested at that time that the 


present uniform law be amended so as 
to apply to the business written prior 
to January 1, 1914, and that suitable 
provision be made for calculating li- 
ability and workmen’s compensation 
loss reserves on business written sub- 
sequent to that date. 
Invite Companies to Make Suggestions. 
Pursuant to the recommendation of 
the committee and the action of the 
convention, the committee invited the 
casualty companies to furnish sugges- 


tions relative to the loss reserve sit- 
uation as' it exists to-day. The re- 
sults obtained were tabulated and 
promulgated on November 25, 1913, by 
the chairman. 

A meeting of the committee was 
held in Chicago on December 2, at 


which time the views of some of the 
officers of casualty companies were ex- 
pressed. It was evident that no defin- 
ite conclusions could be reached then, 
so the matter was referred to a sub- 
committee composed of the represen- 
tatives of the insurance departments 
of Connecticut, Massachusets, Michi- 
gan, Vermont, Missouri, the Insurance 
Department of New York being repre- 
sented ex-officio. A meeting was held 
in New York city, December 13, at 
10 A. M. At this meeting a number 
of company representaitves expressed 
their views. 

Practically all proposals submitted 
for amendatory legislation were framed 
so as to provide loss reserves upon all 
policies issued on and after January 1, 
1914, calculated upon new bases, leav- 
ing the business now in force to be 
worked off of the books of the com- 
panies under the present law. It ap- 
peared to be the opinion of those pres- 
ent at the hearing that any proposed 
legislation enacted at this time would 
be temporary in its character, and that 
the law would have to be amended 
again within a year or so. 

Conclusions of Committee. 

All of these matters were given 

careful consideration by the commit- 


ee. As a result of these deliberations 
the members of the committee present 
egred unanimously that while the loss 
reserves calculated according to the 
resent uniform liability loss reserve 
low have been inadequate when judged 
by past experience, it is not expedient 
at this time to offer any liability loss 
reserve law or to propose any amend- 
ments to the present law for adoption 
by the legislatures meeting in 1914. 
This conclusion has been arrived at 
for the following reasons: 

In the States where the present law 
has not been enacted but where it is 
practically .enforced under the discre- 
tionary power of the insurance com- 
missioners, such reserves may be Tre- 
quired for the next year or so as may 
appear necessary to properly repre- 
sent the liability of the companies 
writing the classes of insurance under 
consideration. 

The past experience is based chiefly 
upon employers’ liability insurance 
writing with some public and general 
lines added. Since the present loss 
reserve law was framed in 1910, work- 


ae 


men’s compensation laws have been 
enacted in about twenty States. The 
completed experience now available 
under the old law is predicted upon 
conditions which were entirely unlike 
the conditions which exist now. This 


available experience, therefore, cannot 

necessarily be considered a criterion 

upon which to base conclusions to be 

used in framing new legislation con- 

cerning loss reserves. 

Little Data About Workmen’s Com- 
pensation Policies. 

Very little data concerning losses 
sustained under workmen’s compensa- 
tion policies were available at the end 
of 1912. Recognizing the necessity for 


information concerning this class of 
casualty business, the miscellaneous 
statement blank adopted by the con- 


vention of 1913 contains provisions for 
a complete separation of all returns 
concerning Workmen’s Compensation 
Insurance. The results of this separa- 
tion are of course not now available 
for the use of your committee. It 
however, well known that adjustments 
are being made constantly by the com- 
panies engaged in this class of under- 
writing. Rates which at first were 
based upon the best guesses of ex- 
pert underwriters are being changed 
to meet the effects of the compensation 
acts as they become known and better 
understood. In some States rates are 
supervised, in others manual rates are 
being followed, in still others the rates 
are being cut by the companies. These 
various conditions indicate that it is 
probable that the loss reserve for 
workmen’s compensation insurance 
cannot be based upon the premiums 
charged for such insurance as contem- 
plated by the present loss reserve law. 
Therefore, an entirely new method of 
calculating may have to be devised, 
based upon pure premiums, upon pay- 
roll exposure, upon manual or other 
rates supervised by State insurance de- 
partments, or upon some other com- 
paratively constant function which 
may be agreed upon later. 

No conclusions can be reached upon 
a matter of so much importance with- 
out more data than are now to be had. 


is, 


Employers’ Liability Reserve Not So 
Serious. 
As a result of the increase in the 


amount of workmen’s compensation in- 
surance within the United States, the 
volume of employers’ liability insur- 
ance is rapidly decreasing. The com- 
mittee feels, after considering all the 
views presented to it, that the em- 
ployers’ liability insurance situation 
has improved since the enactment of 
workmen's compensation acts. At any 
rate, it appears evident that, because 


PRESENT SURETY RATE BILL 


TO STOP RATE DISCRIMINATION. 


Surety Association of America Wants 
Laws Similar to Fire Anti- 
Discrimination Statutes. 


The Surety Association of America 
submitted to the companies a model act 
governing the transaction of surety in- 


surance, particularly with regard to 
rates. The act which is as follows was 


referred to the Committee on Laws and 
Legislation: 

Section 1, Be it enacted by: 

“That every corporation doing the 
business of suretyship or fidelity insur- 
ance in this State, shall within ninety 
days after the passage of this act, file 
with the Insurance Commissioner a 
schedule of its rates of premium on all 
suretyship obligations and fidelity in- 
surance obligations to be issued by it 
and to be effective in this State, and 
all terms, credits or allowances which 
may in any wise diminish, increase or 
affect such premium rates. Thereafter 
amendments, which shall also be filed 
with said Commissioner, may be made 
to such schedules, but not until after 
ten days notice to the said Commission- 
er unless for good cause shown he may 
allow such amendment on_ shorter 
notice. All such schedules and the 
amendments as aforesaid shall be open 
to public inspection. 

“Section 2. And Be It Further Enact- 
ed, That any one or more of such cor- 
porations singly or jointly may employ 
for the making of such schdeules, and 
the amendments thereto and the filing 
of the same, the services of such expert 
or experts as it, or they, may deem ad- 
visable for such purpose; provided that 
no rate fixed in said schedule, or in 
any amendment thereto, shall discrim- 
inate unfairly between suretyship, or 
fidelity insurance obligations, to be af- 
fective within this State, of essentially 
the same hazard. 

Hearings to be Had. 

“Section 3. And Be It Further Enact- 
ed, That whenever it is made to appear 
to the satisfaction of the Insurance 
Commissioner that any of the rates 
fixed in said schedules, or the amend- 
ments thereto, filed as aforesaid, dis- 
criminate unfairly between surety obli- 
gations or fidelity insurance obligations, 
to be effective in this State, of essential- 
ly the same hazard, he may after a 
full hearing, either before himself or 
before any employe of his department 
whose report he may adopt, order such 
discrimination removed; and such order 
shall forthwith be complied with by the 
corporation affected thereby making and 
filing with said Commissioner the 
requisite amendment to its schedule; 
provided that such discrimination shall 

(Continued on page 20.) 


of the decreasing volume of this class 
of business, the question of the inade- 
quacy of the employers’ liability loss 
reserve is a less serious one than 
heretofore. 

The action of the 
reaching its conclusion has been in- 
fluenced somewhat by the fact that 
the legislatures of only ten or twelve 
States will meet in 1914, and that but 
three or four of those States now have 
the loss reserve law under discussion. 
Therefore, any bill which this com- 
mittee might propose could not be 
adopted in many States before 1915, by 
which time an entirely different meas- 
ure might be necessary. It was also 
apparent to the members of the com- 
mittee that those among the company 
representatives who are probably- best 
able to comprehend and judge the pres- 
ent conditions, have been unable to 
reach any definite conclusion. 


committee in 


TAME TALK ON FIRE RATES 


COMMISSIONERS HOLD MEETING. 
Discussion at Standstill Until 
Officials Outline Their Super- 
vision Program. 


State 


At the Tuesday afternoon meeting of 
the National Convention of Insurance 
Commissioners the question of super 
vision of fire insurance rates was again 
brought up, but only two ‘representa- 
tives of the fire companies were pres- 
ent: Vice-President Rumsey, of the 
Continental; and Counsel Ryon, of the 
National Board of Fire Underwriters 
The fire underwriters have made a 
number of suggestions to the commit- 


tee at the different conferences, and 
they feel that they should know what 
the committee has in its mind before 
going further. Commissioners Ekern 
and Young declared that the com- 
missioners hoa been educated by 
the conferences with the fire under- 


writers, and that they were pretty well 
convinced as to just what form a uni 
form rating supervision law should take 
On the suggestion of Messrs. Ryon and 
Rumsey, Commissioner Young said it 
would be agreeable to have one more 
conference in a month or so at which 
the insurance men could meet a com- 
mittee of commissioners and come to- 
gether on some law that would be satis- 
factory to all concerned. So far the 


commissioners’ rate supervision com- 
mittee has met once in Chicago and 
three times in New York. 


Three sample bills have been submit 
ted for consideration, one by Commis- 
sioner Preus, of Minnesota, combining 


the Massachusetts and the New York 
rating laws; and the Rumsey and 
Whitney-Ekern bills, described  else- 


where in this paper. 

Many prominent fire underwriters 
have attended these hearings. After 
two of them Commissioner Moore re- 
turned to Ohio and recommended the 
drastic rating legislation, noted in this 
paper last week. 

Rumsey and Ryon Present. 

At the hearing on Tuesday afternoon 
Mr. Ryon said that there had been a 
change in sentiment by underwriters 
since the conferences started. Some 
who had been against any supervision 
except that of solvency and equity of 
contract now believed some other super- 
vision was fair. 

The underwriters, he said, had no bill 
to submit or recommendation to make 
to the commissioners, other than to 
suggest that when they framed their 
rate supervision bill they bear in mind 
the compensation that the stock com 
panies have to meet. “More and more 


we are being placed at the mercy of 
unauthorized companies and cut-rate 
competition. Remember these factors 


in your deliberations,” he said. Mr. Ryon 
declared that the companies wanted to 
protect their agents, that the good agent 
was the best but the agent can- 
not be protected by the companies if 
drastic legislation is directed against 
them along rate-making lines. 
Fire Underwriters Seek Light. 

Mr. Rumsey outlined the attitude of 
the insurance companies with respect 
to the conferences with commissioners 


asset, 


He told of the numerous suggestions 
that had been made by the company 
officials, ranging all the way from the 


adoption of the Massachusetts statute 
to much greater supervisory powers for 
the insurance departments. 

He thought there was a feeling of 
doubt among some of the underwriters 
who had been present whether the com 
missioners were responsive. Certainly 
the underwriters had done their share 
in making suggestions and he thought 

(Continued on page 20.) 
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DEDICATED TO BETTERMENT. 
meetings of the As- 
Presidents 


Each the 
sociation of Life 
show more strikingly its broad field of 
of life in- 
was a 


year 


Insurance 


betterment 
surance At first, it 
small group of life insurance executives 
their 
influ- 


activity in the 


service. 


discuss 
the 


to 
To-day, 


who came together 


common problems. 
ence of the Association extends far be- 


yond its membership and company of- 


ficers who attend the meetings, gv 
away with a rich fund of information 
cn the most pressing life insurance 


cuestions and better equipped to direct 


the policy of their institutions in re- 
gard to them. 

This development was _ indicated 
notably in two respects at the annual 
meeting held last week. At no previ- 


ous meeting has there been so large an 
attendance of company executives, par- 
ticularly the smaller 

companies. Nor the 
papers which 


and 
Association 
more 


of younger 
has 
presented revealed 
thoughtful investigation, or Came near- 
er to the root of the questions, with an 
and fearless 


adequate, comprehensive 


presentation of the facts concerning 

them. 

the sound pro- 
The 
is in the hands of a body of high grade, 

conscientious and _ efficient 
The policyholders little realize the de- 


These meetings show 


gress of life insurance. business 


trustees. 


gree and quality of thought and energy 


consecrated to their service, and the 
Association of Life Insurance Presi- 
dents is becoming one of the greatest 
factors in that service. 


MAY BE CORDIALLY ENDORSED. 


While opinions may differ as to the 


merits of the workmen’s compensation 
bill newly adopted in New York, there 
can be no possible disagreement among 
honest men regarding that portion of 
it dealing with legal charges. The 
new statute provides that all charges 
made by attorneys and others in ad- 
justing claims is subject to close 
scrutiny by the supervising board. If 
the jatter body performs its work in 
this direction efficiently, a solar plexus 
biow will have been dealt ambulance 
chasing lawyers, who for years have 


been a curse alike to the injured em- 
ploye and the responsible employer, as 
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well as a disgrace to an honored pro- 
fession. The activity of this class of 
shysters has in no small degree added 
to the cost of transacting liability in- 
surance, and the practice was growing 
rapidly, particularly in and about the 
metrepolitan district. Now that the 
lueasure so ardently championed by 
Governor Glynn has been placed upon 
the statute books of the Empire State, 
carefully study its 
for their ob- 
wilk 


must 
and arrange 
servance. Casualty underwriters 
lave to meet the new conditions, too, 
that have already 


employers 
provisions 


and steps to end 


been taken, 


SURETY RATE 





REGULATION. 


The bill presented to the National 
Convention of Insurance Commission- 
ers this week by the New York De- 
partment at the request of the surety 
companies, is an attempt to bring about 
stable fidelity conditions 


particularly in regard to rates. 


surety and 


The main object of the statute is to 
prevent discriminations on risks of es- 


sentially the same hazard to citizens 
of the same State, so that on a risk 
of the same character all of the citi- 
zens will pay the same rate, giving the 
small purchaser the opportunity to 
purchase the obligations at the same 
price that the large buyer pays. It at- 


tempts further, by the anti-rebate 
clause, to stop an evil that is prevalent 
to some extent throughout the country. 
This bill should have the approval of 
every insurance commissioner, who be- 
lieves that one citizen of a State should 
have equal rights and privileges with 
matter of securing 
bonds. It is an encouraging sign of 
that the weak should have 
equal protection with the 
that this tendency is being more con- 
recognized supervising of- 
The law will also be of ines- 
timable value to surety companies, be- 
cause they will not have to work in 
dark, and to the insurance 
commissioners, as it will give them a 
basis to work upon from known stable 
conditions, by aiding them in the fun. 
function their office, the 
of insolvency of insurance 


another in the 


the times 
strong, and 
stantly by 


ficials. 


the also 


camental of 
prevention 


companies. 





The best early training for a liability 
insurance Man nowadays seems to be a 
job in the United States census office. 
Without training as a statistician, the 
underwriter of 1913 is at 


sea. 


hopelessly 


SAVING MONEY FOR COMPANIES. 


Installation of Private Printing Plant 
by State Association Proves 
Highly Profitable. 


After. several months experience the 
wisdom of installing a private print- 
ing plant by the Underwriters Asso- 
ciation of New York State has been 
fully justified, the estimated saving 
thereby being over $600 a month. 

The Association now prints all 
clauses required in its territory, and 
will shortly be in position to supply 
forms as well. 

The printing plant idea was con- 
ceived by Ralph G. Potter, secretary of 
the Association, and credit for its com- 
plete success must be awarded largely 
to him. 
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THEODORE E. GATY. 


Theodore E. Gaty, secretary of the 
Fidelity & Casualty Company, whc was 
re-elected chairman of the Workmen’s 
Compensation Service Bureau last 
week, is one of the strong figures in 
the liability insurance world. He began 


his career as a mining engineer, 
following that profession for eleven 


years, after which he assumed the sec- 
ond vice-presidency and general man- 
agement of the Union Casualty Com- 
pany, of St. Louis. On January 1, 1900, 
he went with the Fidelity & Casualty 
as superintendent of its liability de- 
partment, being elected secretary of 
the Company in 1911. Few men are 
better posted on workmen’s compensa- 
tion, social insurance and _ liability 
questions throughout the world than he, 
a *” 


Insurance Commissioner, John Young 
of North Carolina, is the oldest com- 
commissioner in point of service in the 
country, having served a dozen years 
or so in the office. He is also one of 
the most efficient of the public officials, 
and one of the fairest. His earlier 
career was spent as an insurance agent. 
He believes in letting the public know 
what his department is doing, and sends 
out a bulletin at intervals containing 
“all the news.” 

* * a 

James Herman Washburn, recently of 
Mexico City, who, as President Jenkins 
of the Security Mutual Life expressed 
it, is now in this part of the country 
“For his health,” was one of the inter- 
ested listeners at the annual meeting 
of the Association of Life Insurance 
Presidents at the Hotel Astor last week. 
Mr. Washburn is actuary and assistant 
treasurer of the La Latino Americana 
Life Insurance Co., of Mexico City, and 
although he has spent seven years in 
the turbulent Republic, he is placid, 
robust and shows no scars of the vari- 
ous revolutions that have been staged 
there... — 

E. H. Moore, who has resigned as in- 
surance commissioner of Ohio to take 
effect on January 15, told a representa- 
tive of The Eastern Underwriter this 
week that he intends in future to prac- 
tice law in Youngstown, O., his home. 
Mr. Moore attracted considerable at- 
tention at commissioners’ conferences 
by his keen cross-examination of fire 
underwriters with regard to the State 
supervision of fire insurance rates. 

co + * 

Charles D. Keeny of Carlisle, Pa. and 
J. A. Marshall of Harrisburgh, Pa. have 
each been presented with a gold medal 
by the Baltimore Life in recognition of 
their long service as representatives 
of the Company, extending over a 
quarter of a century. 


William B. Joyce, president of the 
National Surety Company of New York, 
is known from one end of this country 
to the other, and beyond, as an under- 
writing executive of originality, force 
and tireless activity. The prosperity of 
the National Surety under his admin- 
istration is known to all men. Few in 
the business, however, are aware of Mr. 
Joyce’s charities and such information 
can only be had through private chan- 
nels, Mr. Joyce strictly observing the 
scriptural injunction—let not thy right 
hand know what thy left hand doeth— 
when his philanthropies are concerned. 
And yet the president of the National 
Surety dispenses large sums annually 
to worthy charities, and is a stalwart, 
though unostentatious member of one 
of New York city’s prominent churches. 
Corporations as such may be soulless, 
but the charge does not hold against 
the managers of many of them, and 
especially against the head of the Na- 
tional Surety. 

* . - 


Leon S. Porter, a cousin of Charles 
R. Porter, of Rome, Ga., founder and 
for several years president of the 
State Mutual Life of Rome, has been 
appointed deputy insurance commis- 
sioner of Georgia. Deputy Commis- 
sioner Porter was connected with the 
State Mutual Life of Rome for four 
years and was acting actuary after the 
re-organization of the company. In 
accepting the office of deputy commis- 
sioner, Mr. Porter makes a consider- 
able financial sacrifice, as the salary 
is but $3,000 a year. The statute re- 
quires that the appointee to the office 
shall have “actuarial experience,” and 
Mr, Porter is an actuary of experience 
and ability. 

“ . * - 

James G. Wildman, assistant secre- 
tary of the New England Mutual Life, 
died Saturday. Mr. Wildman had been in 
the service of the New England Mutual 
Life for more than forty years. He was 
seventy-four years old. He was long 
secretary to former President Stevens, 
and has been a valuable member of 
the staff. Although more than three 
score and ten, Mr. Wildman had been 
at his desk until a short time ago. 

x = ¥ 


George T. Wilson, second vice-presi- 
dent of the Equitable Life, has address- 
ed every known kind of audience from 
suffragettes to the hard-shells, church 
organizations and other kinds. He 
can tell a story that would put the 
blush on a fall pipin, or, as he did 
last week, address the Men’s Club of 
the First Presbyterian Church of 
Newark, N. J. on “Mental Attitude.” 





Standard Policies on the Coast. 


T, H. Williams, president of the 
Underwriters Association of the 
cific, has compiled an interesting and 
valuable book, under the title, “The 
Fire Insurance Contract, With Legal 
Decisions.” This book pertains to the 
standard policies of California, Oregon, 
Washington and (New York. The work 
contains an analysis and resume of the 
standard fire policy provision of these 
States and quotes the latest legal de- 
cisions of all States having a standard 
policy. It will be found invaluable as 
a book of reference, while its educa- 
tional value is of equal importance. 


Fire 
Pa- 


The book is published by the Un- 
derwriters’ Report, San Francisco. 


Sues Under Subrogation. 


Under subrogation the Hoosick Co- 


operative Fire Insurance Company of 


New York, sued to recover $2,350, the 
amount of a verdict obtained by Ben- 
jamin A. Cory of Hoosick against the 
Boston & Maine loss because of the 
burning of his barn in 1908. 
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OPPOSES STATE INSURANCE 


PLAN HELD TO BE : |MPRACTICABLE 





Superintendent Moore of Ohio Favors 
Co-operation Between Under- 
writers and Assured. 


Denying emphatically the allegation 
that he favored a system of State fire 
insurance, Superintendent E. H. Moore 
of Ohio, said such a plan was foolishly 
impracticable. 

Mr. Moore declared that he favors 
co-operation of the State and policy- 
holders with the fire insurance com- 
penies as a means of correcting certain 
evils, and that if the companies 
are not reasonable sentiment may be 
created for radical action, which, he 
fears, would fail to bring lasting good. 
Two courses were suggested as 
pessibilities, State insurance and a 
campaign of legislative reprisal such 
as was tried in Missouri last winter 
and rescinded when its disastrous ef- 
fects were noted. 

A Doubtful Venture. 

“Either one of the two courses would 
be inimical to the best interests of the 
tate. State fire insurance would be 
even more impractical than State life 


said 


insurance, which I look upon as a 
most doubtful venture,” said Superin- 
tendent Moore. “I believe that the 


proper solution ot difficulties is co-op- 
eration with the insurance companies. 
The State must receive fair treatment 


at their hands.” 

Mr. Moore insists that many of the 
fire insurance schedules are too high 
and that there is unfair discrimination 
as between different cities and differ- 
ent classes of risks, as well as be- 
tween large and small insurers. While 
believing that sentiment for State in- 
surance may be propagated by contin- 
uation of the alleged exorbitant rates, 


it would af- 
fire insurance 


not believe that 
solution of 


he does 
ford any 
difficulties. 

Superintendent Moore declared that 
2 proposed schedule of rates for cities 
less than 25,000 population is -unfair, 
and that it should not be put into ef- 
tect. 

Materially reduced rates can be se- 
cured through extension of the rights 
of mutual fire insurance companies, he 
said, as urged by the committee. The 
committee recommended the amend- 
ment of the statutes “to permit mu- 
tval fire insurance companies posses- 
sing $100,000 of net assets to write 
policies providing for a contingent lia- 
bility equal in amount to the annual 
premium, instead of from three to five 
times such premium as at present.” 

The Gregory Act. 

The committee says: “This will per- 
mit the admission to the State of a 
number of high-class mutual compan- 
ies, which, in the judgment of the 
committee will tend materially 
duce fire insurance rates.” 

A beginning in the direction of more 
favorable terms to the manufacturers’ 
mutuals was made in the Gregory act 
of last winter. This measure was op- 
posed by the fire insurance companies. 
Its advocates claim that its operation 
has been beneficial. 

One of the original tentative recom- 
mendations which was later stricken 
cut by the committee in its final draft, 
submitted to Governor Cox, called for 
limitation of the amount of commis- 
sion that may be paid to fire insurance 
agents. The committee believes that 
legislation on this point is needless. 
As a substitute it would allow the Su- 
perintendent of Insurance supervision 
over rating bureaus and licensing 
them. 


to re-" 


MERELY CONSIDERING QUESTION. 





Home 
clude to Launch Casualty Writ- 
ing Annex Later. 





i 


Insurance Company May Con-, 


| 


} 


Some consideration has been given! 


by the managemerjt of the Home In- 
surance Company to the 
launching a casualty writing subsidiary, 
such as is had by the Royal, Liverpool 


question of | 


London & Globe, Hartford and 
several other leading fire insurance | 
companies. 

President E. G. Snow is authority 


for the statement that nothing definite 
has been decided in the matter, nor 
will there be for some months yet. 





CONSIDERING DWELLING RISKS. 


Committee of Underertters Association 
of New York State Again 
Meets. 

Further consideration of rates upon 
dwellings and farm properties in New 
York, was given by the special com- 
mittee of the State Association having 
the matter in charge, at a meeting in 
this city on Tuesday. 

The committee has been working 
upon its task for a considerable time, 
and although much has been accom- 
plished, a great deal yet remains to be 
done, the questions involved being of 
a most complex nature. 


ASSIGNED TO PENNA. FIELD. 





H. R. Hoard to Travel Keystone State 
for Peoples National and the 
United Firemen’s. 


An interesting field appointment is 
that of H. R. Hoard, as Pennsylvania 
special agent for the Peoples National 
Fire and the United Firemens, both of 
Philadelphia. Mr. Hoard has been a 
district secretary of the Underwriters 
Association of the Middle Department; 
knows the territory, and the men in it. 
He will have the cooperation of his 
field associates in developing the plant 
of his companies in Pennsylvania, and 
securing for them a desirable quality 
and volume of business. Mr. Hoard will 
make aie pelea at a 


AGAINST THE COMPANIES. 


Nebraska Court Decides First Suit 
Resulting From Omaha 
Cyclone. 

The first fire insurance suit in con- 


nection with the cyclone which wreck- 
ed 2,000 buildings in Omaha, Neb., last 
Jaster, was settled some days ago when 
a jury in District Court decided the 
damage to have been done by electricity 
and not by wind, and gave the pro- 
prietor of Idlewild Hall a verdict for 


$1,000 against the Northwestern Na- 
tional Insurance Company, of Mil- 
waukee. Idlewild was a brick building, 


and in the ruins were found the bodies 
of 14 negroes. If this decision is up- 
held by the higher courts the cost to 
insurance companies will run well into 
millions of dollars. Numerous suits 
against insurance companies are pend- 
ing. 





Rome Agency Change. 





Under the firm name of L. G. Van 
Wagenen & Company, a partnership 
has been formed at Rome, N. Y., by 
L. G. Van Wagenen and Thomas M. 
Carroll. Mr. Van Wagener has been 
in the agency business at Rome for 14 
years and has a desirable following. 
His office specializes in placing auto- 
mobile and live stock insurance. 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 
to be the Continental. - 


HENRY EVANS, Fresident 
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Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 
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FIDELITY (FIRE) 


Backed 
sources, 
policy is the 
issued today. 


by 


Home Office 
80 Maiden Lane, New York 





OF NEW YORK 


almost 
the Fidelity 
strongest fire policy 


Policyholders’ Surplus. inital $23,589,661 


UNDERWRITERS 


illimitable re- 
U nderwriters 


..$42,215,116 


Western Office 
332 South La Salle St., Chicago 








SHOULD BE REPEALED. 


Maryland Statute Governing Solicitors’ 
Licenses a Hardship to Out- 
side Companies. 


Maryland Legislature next 
effort will be made to 
of the statute com- 
insurance companies 


When the 
meets a further 
secure the repeal 
pelling non-State 


to pay annually a $10 license for each 
of their solicitors in the State. Home 
companies are exempt from the re- 
quirement and it is understood one 


Baltimore institution has nearly 40 


representatives throughout the terri- 
tory, upon whom not a dollar of tax is 
levied. 

The law’ discriminates severely 
against outside corporations, and in the 
interest of fair play it should be abol- 
ished, 

Twice within the past few years 
measures repealing the statute have 


lature only 


is hoped better fortune will attend 


a“ 
s 


irection. 


Fredonia Agencies Merge. 

Insur 

, has se- 
its 

f The 
fremaine agency was estab! by 

1864, its founder 


igo by his 


Through purchase the Palmer 

» Agency of Fredonia, N. Y 
‘ed the office of G. M rremaine 
i business competitor. 


shed 


iow retires 


Orient in Millionaire Class. 

Through the declaration of 
cent. dividend the capit 
Insurance 


a 100 per 
al of the Orient 
Company of Hartford, will be 
increased from $5 to $1.0 
The Orient is a subsidiary enterprise 
the London & Lancashire. 


0 Ow) 1) 000 


of 
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DEFEND WN: J. RATE BXPERT 


BROKER’S CRITICISM ANSWERED. 





Interesting Campaign in New Jersey 
Newspaper for and Against 
Ramsay Act. 





The Ramsey Rate Anti-Discrimina 
tion Bill is being attacked by dis- 
gruntled brokers and others in New 
Jersey. The following article consists 
of excerpts from a reply made by de- 
fenders of the rating expert in New 
W. Atlee Brown. 


JSersey, 











The statement that in numerous 
cases there have been no changes in 
rates is admitted. One hundred and 
twenty-five thousand old surveys, made 
by others, are in the possession of the 
schedule rating office. It is estimated 
that to completely cover the State un- 
der the included in schedule 
nting will require at least 75,000 addi- 
tional surveys. To go over and resur- 
these 200,000 risks would require 
four years if it were possible to go over 
1,000 each week. 


classes 


yey 


Besides putting an end to discrim- 
ination in rates on similar kinds of 
risks, it is maintained by friends of 


the law that it has created competition 
along sane lines, and has placed New 
Jersey in the front rank of States try- 
ing to solve the fire insurance problem. 
They point, also, to the fact that there 
fave been material reductions through- 
ut the State in the cast of insurance 
since the adoption of the schedules of 


rates as filed with the State Banking 
and Insurance Department. 

The reductions vary from one and 
two-thirds per cent. to fifty per cent., 


and are arrived at in the work of mak- 
uniform throughout the 
of frame dwellings, 
have been re- 


rates 
In the case 
rates on buildings 
duced from one and two-thirds per 
cent. to forty and one-sixth per cent. 
and their contents from two and one- 


the 
state, 


the 


ing 


half per cent.to forty and one-sixth per 
cent. Brick dwellings have been reduced 
trom five per cent. in some cases to 
thirty and one-quarter per cent. in 
cthers, and their contents from three 
end one-tenth per cent. to forty-six 


and three-fifths per cent. In this class 


the rate on brick buildings in Camden 
vas increased twenty per cent. over 
the former rate, but there was a re- 


cuction of twenty-five per cent. of the 
former on contents. 
Dwelling and Stable Rates. 

Thus where the former rate on brick 
dwellings in Camden was ten cents, it 
is now twelve, and the former rate of 
twenty cents on contents has been re- 
cuced to fifteen. Frame private stables 
show reductions of from five per cent. 
thirty-five per cent. on both build- 
ings and contents, though there. have 
been some increases in this class also, 
ene of twenty per cent. on the build- 
ings in Atlantic City and six and two- 
thirds per cent. in Newark, New Bruns- 
wick and Passaic. 

srick private stables have been re- 
duced from six per cent. to thirty-Sev- 
one-half per cent., and their 
contents practically the same. One in- 
crease of twelve and one-half per cent. 
in Atlantic City, wil] not 


rate 


to 





en and 


in this class in 
be effective, as the property on which 
it applies is specifically rated, and will 
be specifically rerated under the new 
schedule. 

Since October 4, when the law really 
became effective, 125 risks, comprising 

iblic buildings, churches, schools, hos- 
pitals, homes, firehouses, etc., have 
been. specifically rerated, resulting in 
reductions ranging from five per cent. 








to fifty per cent. All property of these 
lasses is being exarmmeda and rerated 
rapidly as possible and will be re- 
rated under the same schedule as pro- 
dcueed the reductions mentioned. 
The schedule rating office, operating 





under the Ramsay law, has already in- 
cluded churches, schools, colleges, 
homes, institutions and public build- 
ings, all heretofore rated under a flat 
rate, except some of them in the city of 
Newark, and as I see from the state- 
iment you have just shown me, the re- 
rating of 125 of these has brought 
about reductions of from five to fifty 
per cent., and as well opened the door 
for good work by agents and brokers 
in competing for these lines to point 
out ways by which further reductions 
can be made. 
The Warranty Clause. 

Brokers say they have clients who 
object to the warranty clause being 
stamped on the policy. 

What is the warranty the clients ob- 
ject to having stamped on the policies? 
Don’t these brokers know that the new 
rules filed at Trenton have done away 
with this warranty? All that is now 
required by the rules is a statement in 
ink on the back of daily reports of the 
rumber of families in order that the 
company may know that it is getting 
the proper rate, for the rate varies ac- 
cording to the number of families, the 
rules on file providing for the addition 
of one cent to the ordinary dwelling 
rate where there are three families and 
two cents where there are four fami- 
lies. How else could discrimination be 
avoided? Would you not feel that you 
were being discriminated against if you 
paid a certain rate on a single family 
dwelling and another man paid no more 
on a four-family dwelling, where the 
hazard was materially increased? 

This was another form of competi- 
tion indulged in, about which the pub- 
lic knew little or nothing. Not only 
would some agents cut the rate hap- 
hazard without taking into account any 
scientific basis, but they would elim- 
inate clauses essential to a correct un- 
derstanding of the risk. 

Some brokers also object to the va- 
al clause. It should certainly be 
cbvious to any one that a vacant 
ouse, ordinarily, is not as safe a risk 
as one that is occupied or in the cus- 
tody of a caretaker. The rules as filed 
permit the granting of a vacancy priv- 
ilege for sixty days and its extension 
in protected localities for sixty days 
ionger without additional charge, and 
«wn unlimited vacancy permit may be 
obtained for an additional rate. 

“Daily Report” Bugaboo. 

There is also an erroneous report 
that daily reports have to be submitted 
for O. K. to the rating office 

“It saves them a great deal of 
trouble and is appreciated by the com- 
panies. It requires men of experience 
io do this work, and many mistakes 
would be made inadvertently if it were 


not done. No record is kept of the 
Gaily reports presented. No mark is 
wade thereon. If they are correct a 


slip is attached with a pin, which reads 
to the effect that the rates and form 
comply with schedules, charges, credits, 
terms, conditions, permits, standards 
and other data filed with the Commis- 
sioner of Banking and Insurance. If 
a daily report is not correct a different 
slip is pinned to it reading to the effect 
that rates and (or) form cannot be 
checked as complying with schedules, 
charges, credits, terms, conditions, per- 
mits, standards and other data filed 
with the Commissioner of Banking and 
Insurance, and the daily can be at 
once corrected. 

“For my. part,” he continued, “I think 
it would have been an improvement if 
the law had required the submission of 
dailies. The recent investigating com- 
mittee in Wisconsin had this recom- 
mendation to make: ‘Provision should 
be made for having the bureau act as a 
stamping office to check every issue, 
change or cancellation of a policy un- 
less the companies in the bureau pre- 
fer to take the responsibility of a pen- 
alty for inadvertent violation.’ Here 
the dailies are not stamped, no record 
is kept, and even whether they are 
corrected or not is not seriously known 
to the burean unless they are resub- 
mitted.” 


PLAN FOR HANDLING DAILIES 


SUGGESTION OF L. H. ECKHARDT. 
A Method to Avoid Reports Being Kept 
Too Long by the Underwrit- 
ing Department. 

The accountancy division of the Fire 
Insurance Society of New York dis- 
cussed daily reports at its meeting on 
Monday night of this week. The dis- 
cussion culminated in a plan for the 
daily reports to go to the underwriters 
department first under a time limit. 
Anything held over the time limit had 
to have advice sent to the accounting 
department. It was not advocated 
that the dailies be sent with a rush 
and return slip, because “chronically 
slow underwriters would have a 
tendency to hold everything until the 
end of the time limit.” 

Suggestions for Handling Daily Re- 
ports. 

L. H. Eckhardt, of the North British 
& Mercantile, made the following sug- 
gestions as to handling daily reports 
and cancellations: 

From the viewpoint of the account- 
ing department, it would seem as if 
some record should be made within a 
very short time after the company re- 
ceives daily reports and cancellations, 
in order to provide for the following: 

1—Positive knowledge that the re- 
port or cancelled contract has been re- 
ceived, if held for an undue length of 
time in the underwriting or re-insur- 
ance departments, or lost while being 
acted upon by the various divisions. 


2—To see that the agent sends in 
the reports in consecutive order. 
3—To watch for series of policies 


getting low in the hands of the agents. 


t—To ascertain the last report re- 
ceived in case an agency statement 
from the company’s books is called 
for. 

5—To have all necessary data at 
hand to promptly and with certainty 
check acounts or modify agent’s 


balances, as well as to complete sta- 
tistical records. 

From the viewpoint of the underwrit- 
ing department, every record takes 
second place when there is considered 
the importance of immediate scrutiny 
for undesirable committments. Also 
there looms up the obvious fact that 
accounting and statistical requirements 
practically pertain to the recording 
and collection of a premium, whereas 
the underwriting is a matter of thou- 
sands of dollars of liability. 

An Equitable Agreement. 


In order to satisfy both the under- 
writing and accounting departments, 


cannot some general system of dispatch 





| 


be devised which would give a maxi- 
ium good result to both divisions 
without penalizing either. In setting | 


up a working plan, let us assume that 
the arrangements will have to meet 
the following conditions which general- 
ly obtain in a large office. 

1—It is necessary that the underwrit- 
ers have a preliminary survey of all 
daily reports received, in order to 
promptly note undesirable, prohibited 
or particularly important risks, which 
are to be acted on without delay. 


2—The underwriting handling will 
require in many cases, special con- 


sideration and action which results in 
indefinite holding of daily reports for 
completion. Also that the acts of 
careless or irresponsible underwriting 
clerks will delay a report or cancella- 
tion, much to the discomfiture of the 
accounting department. 

3—The accounting department will 
embrace the account checking, re-in- 
surance recording, reserve and classifi- 
cation. As the classification is becom- 
ing an important factor, due to the 
attitude of various State officials, it 
will be considered in connection with 
the reserve. 

4—That all information necessary 
for carrying out these accounting re- 
quirements will be in the accounting 
department at one time, in order that 


the tabulating machines, can be oper- 
ated to advantage. These machines, 
which are becoming a part of all 
modern large insurance offices, depend 
for their success and economy, on the 
caring for many requirements at one 
operation. 

5—All accounting work will be at- 
tended to in the accounting depart- 
ment without any intermingling with 
the underwriting department. This 
has special reference to the checking 
of accounts directly against the daily 
reports, which is considered imprac- 
tical in a large office of many depart- 
ments, or where agents do not render 
accounts at the end of the month (as 
for example on the Pacific Coast). 
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RATE PROBE AT ASTOR 


BILLS SUBMITTED. 





Pians for Preventing Discrimination 
and for Fixing an Equitable 
Rate Proposed. 


The special committee of insurance 
commissioners which is probing fire 
insurance rates, held an interesting 
session at the Hotel Astor on Friday 
afternoon, and near its conclusion O. 
B. Ryon, of the National Board of 
Fire Underwriters, asked Chairman 
Kikern, the Wisconsin Commissioner, if 
the commissioners’ rating committee 
would have a definite report to make 
at the mid-winter session of the com- 
missioners this week. Mr. Ekern said 
he had not canvassed the commision- 
ers on this point, but he thought not. 
Then Mr. Ryon suggested that there 
be one more hearing at least, at which 
iime he thought the company managers 
and the commissioners might be able 
to agree on some concrete form of rate 
regulation. It was decided to meet 
again on Tuesday of this week. 

Not much progress was made at the 
Friday session. The companies were 
not agreed; neither were the commis- 
sioners For facility of discussion 
two bills were submitted to the con- 
sideration of the conference, one of 
which was drawn up by David Rumsey, 
vice-president of the Continental; the 
other by Professor Whitney, of the New 
York Insurance Department. 

Mr. Rumsey’s Suggestions. 

Mr. Rumsey’s bill in brief made the 
following provisions: 

Every company, association or indi- 
vidual transacting an insurance bust!- 
ness must subscribe to an actuarial 
bureau for the fixing or fire insurance 
rates of premium in advance of the 
making of contracts of fire insurance 
upon property in the State. Two or 
more companies, associations or indi- 
viduals may subscribe to the same ac- 
tuarial bureau. 

‘The bureaus must keep on file either 
by rate clasification or rating schedule 
or both a record in writing from which 
the rate of premium applicable to each 
risk in the State to be written by any 
subscriber of the bureau may be ascer- 
tained in advance of the making of 
the insurance thereon. 

Rate Information Open to the Public. 

Rates must apply impartially to risks 
within each general class description. 
biscrimination between risks of essen- 
tially the same fire class hazard and 
substantially the same degree of fire 
protection is prohibited. 

One section provides a rating sche- 
dule for an impartial measurement of 
fire hazard by basis rates and siated 
charges for the factors described in the 
schedule as constituting increases or 
cecreases of fire hazard. 

No rate or schedule of rates shall 
be made on the condition that the 
whole amount of insurance on any risk 
or any specified part thereof shall be 
placed with any bureau or all subscrib- 
ers to any actuarial bureau. 

All rate classifications and schedules 
with records of modifications and 
changes must be open to free public 
insrection and examination. 


All actuarial bureaus shall be sub- 
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ject to the visitation, supervision and 
examination of the Superintendent of 
Insurance. An examination every 
three years is provided for. 

Rate Power of Commissioner Fixed. 

No insurer can make a contract of 
fire insurance except at the correct 
rate of premium as indicated by a rate 
classification or rating schedule of rec- 
ord in the office of the actuarial bureau 
to which the insurer subscribes. 

In case of alleged rate discrimination 
the Superintendent of Insurance is giv- 
en power to hear all the parties in in- 
terest and to order immediate removal 
of the discrimination. 

An arbitration board is provided for 
ii cases where the Superintendent of 
Insurance believes that unjust discrim- 
ination exists between basis rates ap- 
plicable to two or more cities or other 
territorial divisions and that substan- 
tial competition does not exist between 
subscribers to the different actuarial 
bureaus as to premiums for insurance 
affected by the basis rates. 

Arriving at the Basis Rate. 

The Rumsey bill provides that each 
stock company shall report to the ac- 
tuarial bureau the total premiums 
earned during the preceding calendar 
year, the unearned premiums on fire 
insurance business in the State, the 
fire losses, all expenses on account of 
ucquisition cost and taxes and assess- 
ments levied on premiums or business 
by the State. 

Prior to March 1, each year, the Su- 
perintendent of Insurance shall add to- 
gether the earned premiums for the 
preceding five calendar years certified 
by the actuarial bureaus, and a sum 
equal to 3% per cent. per annum upon 
the unearned premiums on the fire in- 
surance business in the State for five 
years. - 

From this totai there is to be de- 
ducted the total of fire losses for five 
years, the total of expenses, of taxes, 
assessments, license fees, etc., a sum 
for the cost of inspection and making 
joss adjustments, a sum of 5 per cent. 
of earned premiums to provide an ad- 
dition to assets for protection of pol- 
icyholders against conflagration haz- 
ards, and a sum of 6 per cent. as a 
reasonable profit on, the business upon 
these percentages and figures shall be 
based the increase or decrease of rates. 

Whitney Strong for Classification. 

Professor Whitney’s bill provides for 
the formation of rating bureaus and for 
classification by numbers. The plan 
of classification must be approved by 
the rate bureau employed by the Super- 
intendent of Insurance. Examination 
et rate bureaus every three years is 
provided for. 

The rates made by the rating bureaus 
shall be deemed fair and equitable 
“when they are found to be in reason- 
able agreement with experience.” The 
experience need not be necessarily lim- 
ited to the territory where the rates are 
being made. The determination of the 
general level of rates shall be predi- 
cated upon the setting aside of 5 per 
cent. of the premiums toward a confla- 
gration reserve and upon the allowance 
of an underwriting profit of 2 per cent. 
The Superintendent of Insurance is 
given power to order the removal of 
discrimination. 

Insurance Men Discuss Bills. 

Interesting talks regarding the bills 





COMMERCIAL UNION WINS CAS 


JUDGE REVERSES JURY VERDICT. 





Value of Fiddles Based on Assured 
Statement to Customs Officials, 
Not to Adjusters. 

A Supreme Court jury is not justified 
in finding a verdict against an insur- 
ance company, based on the valuations 
of violins as genuine old masters, on 
the theory that their owner made false 
statements that they were copies to 
get them through the Custom House. 
Supreme Court Justice Greenbaum, of 
New York, handed down a decision 
setting aside a verdict of $2,700 against 
the Commercial Union Assurance Com- 

pany in favor of Giovanni Miesto. 

Miesto had a fire in his house on 
May 25, 1911, which destroyed three 
violins he said were genuine, Camillo, 
Steiner, and Borgonzi makes. The 
company’s lawyers looked up the Cus- 
tom House record and found that on 
Oct. 19, 1910, Miesto had had three 
violins seized for under appraising 
them on entry into this country. It 
was established that these were the 
violins for which Miesto put in a $3,000 
claim after the fire. 

On the stand in his suit against the 
insurance company, Miesto swore that 
the violins were genuine. Under cross 
examination he was confronted with 
his testimony in proceedings to get the 
violins released from the customs seiz- 
ure, where he swore they were copies 
of little value. After pointing out that 
the jury’s verdict rested almost wholly 
on Miesto’s testimony, Justice Green- 
baum observed: 

“The jury evidently came to the con- 
clusion that the plaintiff's false testi- 
mony at the Custom House upon most 
materials matters was given to evade 
the payment of duties, and was not 
seriously to be taken into consideration 
on the trial of this action. The manner 
of this witness, his admissions of his 
deliberate falsehoods at the Custom 
House investigation. and the fact that 
the verdict could have been reached 
only in reliance upon the testimony of 
an interested witness who was shown 
to be unworthy of credence, necessitate 
the setting aside of the verdict.” 


Manager Yourstone Increasing Staff. 





H. Yourstone, manager for the Union 
Central Life at Brooklyn, N. Y., will 
add to his staff after January 1, three 
expert and full time “closers” to help 
the part-time agents and this addition 
to the force is expected to result in a 
increase in during the next 
vear 


business 


Hiram J. Messenger, actuary and 
writer on insurance topics, died at his 
home at Hartford, Conn, on Monday 
Mr. Messenger was 58 years old, was 
a graduate of Cornell and had 
professor of mathematics in 
colleges 


been 
several 


were made by Manager Shallcross, of 
the Royal; Manager Babb, of the North 
ern Assurance: Vice-President Smith, 
of the German-American; Manager 
Robb, of the New York Fire Insurance 
Exchange: Vice-President Smith, of the 


National, and others 


SATISFACTORY SETTLEMENT HAD 


Committee Recommends Payment of 
$168,812.50 Because of Serious 
New York City Loss. 
Assuming that the recommendation 
of the committee of the New York 
Board of Fire Underwriters in adjust 
ing the loss of Charles D. Durkee & 
Company, stock marine hardware deal- 
ers, 2 and 3 South street, this city, is 
satisfactory, the companies interested 
will pay as a result of the fire on 
November 15, an aggregate of $168, 

$12.50. 

Agreement as to sound values and 
loss, was finally agreed to under th: 
following apportionment: 

The assured’s first estimate of los 
was from 75 to 80 per cent., of value 
later it was agreed to accept 62% per 
cent., the loss to the insurance being 
fixed at 68 per cent. 

Charles D. Durkee & Company occu- 
pied the major portion of the burned 
premises on South street, and are re- 
puted to be the largest dealers in their 
particular line in the country. 

A. Romeyn Pierson is the 
controlling the line. 


broker 


TAKEN FROM HOME COMPANIES. 


Attractive Schedule of Brooklyn Rapid 
Transit Company Offered to 
London Lioyds. 


Managing underwriters will do well 
to note the fact that the attractive 
schedule of the Brooklyn Rapid Transit 
Company, which for the past ten years 
had been placed wholly with compa- 
nies on this side of the water, is being 
offered by the brokers now controlling 
it to London Lloyds: 

The business was placed here under 
a binder some weeks ago, but the 
binders were cancelled and it appears 
the entire line was offered to individual 
operators at Lloyds. 


Cuts Fire Loss by $500,000. 


Credit is given the Fire Prevention 


bureau of Cleveland, Ohio, for reduc- 
ing the fire loss of the city by $500,000 
during the year now closing About 
twenty-five firemen now give their 


time to fire prevention inspection. 


The number of inspections made this 





ear was 260.000 and 26.000 violations 
found. The bureau is preparing to 


send out for distribution among school 


lildren 20,000 pamphlets containing 
fire prevention rules The children 
will .d to take these home to 





Upholds State Deposit Law. 


Washington Su 


hl 


By decision of the 
perior Court foreign as we 
companies desiring to transact busi 


is home 


ness in that State must put up a special 
deposit. The case in whicl decision 
was rendered, was that of t Standard 





Com 


Fire of Hartford versus Insurances 
missioner Fishback 


Commercial Union Takes Another. 
To the already long list of subsidiary 
companies had by the 
Union, has newly been added the 
pool Victoria, of Liverpool 


Commercial 


Liver 
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BROKERS’ ACTIVITIES | 





The Michigan War on New York 
Brokers. 


“Death to New York brokers” is the 
slogan of the Michigan Association of 
Fire Insurance Agents, which will seek 
legislative protection of the commis- 
sions on risks in that State. Secretary 
Eldridge, of the Michigan association, 
has issued a statement in which he 
Says: 

The fire insurance agents have 
come to believe that it is a case of 
business life or death with them. 
As they have spent their lives 


building up a business, they don’t 
intend to be driven from it without 
a fight. They intend to appeal to 
popular opinion. Popular opinion 





is what directs the doings of legis- 
latures nowadays. The business in- 
terests of every city and town 
know that they u 
surance to mai 
They know 

must be given 
that if the companie 
business on the bs 


‘kers are working 






the busi 
in syn 
Their ir 


will be felt. Some of the local 





agents are members of the legisla- 
ture themselves. So there is no 
doubt that ther 
roduced in the next legisla- 


protect, or advance 


bills int 











yf the local agents. 
ry as a whole, we will 
see iether f¢ i e brokers in 
big cities will ! yre fluence 
with the i than 47,000 
ocal age h yersonal 
followings. 
j lies a 10s y 
mone e ‘brokers’ business, o 
the 1 robbi the people 
in I legislatures will 
be ¢ I show dao on this 
point. The companies are iying 
out a lot of money maintaining in- 
spection and ig bi ius, and 
hen disregar e ré Wt yt 
clo them 1 tl x- 
pe Ss 
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LOSS PLACED AT $750,000. 


Factory Section of Cohoes, N. Y., Re- 
duced to Smoldering Ruins— 
Insurance Involved. 
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$175,000 partly covered by insurance 
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Attorney-General of Kansas Told to 
Stick to His Points in Arguing 
Rate Case. 
| 
When Attorney-General Dawson of 
Kansas, in arguing the insurance rate 


making case before the United States 
Supreme Court on Thursday last 
dramatically held that “the free spirit 
of the twentieth century was crying | 
out against the conservatism of the 
nineteenth,” he was sharply reminded 
by the Chief Justice to confine himself | 
trictly to the points at issue. This 
unsentimental request evidently nip- 
ped in the bud an oratorical flight of | 
the western counsel, who was noticed | 
to rapidly pass over a dozen or more | 
carefully prepared pages, before re- 
suming his argument. 

The insurance interests were repre- 
sented by Attorneys Bates of Chicago | 
and Johnson of Philadelphia, the for- 
mer occuying the major portion of the 
were asked 





time. Leading questions 

by Justices Pitney, Hughes and | 

Hiolmes, answers thereto being made | 

ky Mr. Bates or Mr. Dawson. | 
| 

CHANGES IN “FIRE. DEPARTMENT. | 





Scranton Officials Smart Under Criti- | 
cisms of National Board—Others 
Think Change is Necessary. 
Scranton, Pa., Dec. 17. The } National | 
soard of Fire Underwriters’ report on 
conditions in this city has caused a stir, | 
but while the officials of the fire depart- | 
ment and others are smarting under 
the criticisms, Mayor-elect Jermyn an- | 
nounces that the department will be re- | 
organized. The Mayor-elect has re-| 
turned from New York where he made} 
an investigation of fire fighting in Man- | 
hattan and he brings back with him | 
many new ideas. He will first intro- | 
duce schools of instruction for firemen. | 
The captains will talk to men about} 
fires after they occur, pointing out 
methods of handling hazards, etc. | 
Director of Public Safety O’Malley is | 
incensed by the Board’s report. He 
made a fiery speech in which he de- 
nounced the underwriting associations 
as “grafters.” Local papers circulate | 
a charge, however, that certain officials | 
of the fire department have been get- | 
ting a rake off on repair work and in | 

other quarters. 


STRAIGHTENING OUT. 


Underwriters and Kentucky Board | 
Members in Partial Accord | 
Upon State Situation. 


Progress in untangling the muddle 
into which Kentucky affairs were 
thrown through the insistance of the 
Rating Board that the companies 
1t an unprofitable dwelling house 
chedule, is being made as the result 
of recent conferences between the un- 
derwriters and the State officials. It is 
now believed that the old rates will be 
allowed to remain in force, the peer 
dom of attempting to force their repea 
being finally appreciated by the State 
Board. 


State 


ado} 


Missouri Commission Named. 





I 
| 
| 
| 





\s members of the State Insurance| 
Commission Governor Major of Mis- 
ouri, has appointed’ the following | 


named: Edward F. Goltra, of St. Louis; 
Charles G. Revelle, of Jefferson C ity; 
Goodrum, of Lamar, Barton 
County; J. B. Reynolds, of Kansas City; 
George Clayton, of Ilannibal, and M. D. 
Aber, of Warrensburz. 

La “9 nce W. way, now with the 

ew York city agency of Wallace Reid, 

ill on 
position with the 
the Commerc 


January 1 assume an important 
local department of 
ial Union Fire 
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in exchange for their stock in the hold- | 
ing company. John Howe, of Nutley, | 
is president of the Eagle Company. 
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CAPE MAY AGENT’S SATIRE. 
Humorous Letter Follows Request for 
Twefamily Dwelling 
Warranty. 





IS DROPPED. 








Caustic Comments on Hudson County 














Conditions Made at Underwriters’ 
Meeting. 





The Hudson County Board of Under- 
writers held a meeting a few days ago, 
growing out of the multiple appoint- 
ment of agents and the prevalence of 
brokerage commission violations. After 


the meeting President Ransom, of the companies as to how many families _ Alliance; Charles: Ww. Austermuhl, | G MAN 
: > y : . a a - : > ” Camden. Automobile; Robert H, Wort- I : 
Board said to The Eastern Underwriter: live in the $25,000 risk of Peter Jones. endyke, Ridgewood; Citizens; Louis C 


“A great deal has been published 
about the New York Fire Insurance 
Exchange withdrawing all jurisdiction 














A criticism of Rating Expert Atlee 
Brown, requesting the attachment of a | 
two-family dwelling warranty fo a 
policy in Cape May, N. J., has brought | 
forth from a local agent there a reply | 
that is regarded by New Jersey field | 
men as Classic. The letter of the agent | 
to Mr. Brown reads as follows: 

“We note that you have kicked up 
a great rumpus with a number of our 


Now Mr. Jones’ little family of four 
or five persons live there about four 
months in Summer when he moves to 
his estate at Bryn Mawr, Pa. 
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NEW JERSEY APPOINTMENTS. 


Hacenstein & Son, Town of Union; Lee 
McConahy, Princeton. Columbian; C. 
J. Adam Co., Atlantic City. Common- 
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the aggregate value was $11,628,358. William G. Whilden, of New York; Al- Roseland; Jonathan Kitchen, Ewing 
An interesting feature of the present bert A. Frank, of Jersey City; Edwin Lynch Agency, Lakewood; H. M« 
building activity is the large number of B. Goodell, of Montclair; Thomas J. Murtry Pluckemin; Lambert B. 
plans filed for the erection of frame Hillery, of Boonton; Frank Jennings, of Mathews, Rosemont; Jone “ Miner F 
structures. On January 1 a new ordi- Jamesburg; Rudolph F. Rabe, of Hobo- moe aig : ah M. Murph) os . 
AS Rlalgge page Ee cen: J . Sacenic: Ing; Reed & Foss, Jersey City; Cathar 
nance prohibiting the building of such ke@; George N. Sager, of Passaic; |™ N ag ts ipsa Bsc i NCORPORATED 1833 
structures within the extended fire David St. John, of Hackensack, and pd McNesly, trading ee me ners ‘ 
limits, will become effective. Frank Stumpf, of Harrison. mony Agency, Bradley Beach; Real’ Head Office: Torunto, Canada 
ate As has already been printed in The Estate & Search Co., Cape May Cou! H 
rt ; Eastern Underwriter the Company has House; J. S. Storms, Barnegat; Georg¢ NITED STATES BRANC 
To Liquidate Holding Company. increased its capital stock from $900,000 C. Towle, Stelton; George N. Wimer UNITED S 
ae to $1,000,000. All of this is paid in. Palmyra. January 1, 101 
It is expected that plans for the $ - se ; . " 
liquidation of the New Jersey and Eagle THE OLDEST | FIRE INSURANCE COMPANY CHARTERED BY THE acer in U8 : ~tee yee 
Assurance Company, a holding concern ATE OF NEW JERSEY (Chartered 1811) : : : 
organized by Colonel Clarence Hodson, HON. GEO. A. COX, President 
will be discussed at the next annual W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 


meeting of stockholders to be held in 
the Company’s headquarters in Newark, 


December 24. The meeting has been STATEMENT JANUARY 1, 1913 
postponed from the 17th inst. The ASSETS......... eden ts Gad Aili iomkigeiendy . $1,918,742.71 


Company held the stock of the Eagle 
Fire Insurance Company of this State. 

In conformity with existing laws it 
is understood that the holding concern 
will turn over its stock to the operating 
company. The shareholders will be 


given the stock of the Hagle emcee 
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EDGAR J. HAYNES, Pres. 


NEWARK, N. J. 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


500,000.00 
$1,228,824.81 


THOMAS L. FARQUHAR, Secy. 
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BROKERS 10 PREPARE BRIE 


REGARDING SUBURBAN MATTERS. 








In Addition to Seeking Added Com- 
mission They Will Discuss 
Agency Question. 


While the executive committee of the 
Suburban Fire Insurance Exchange is 
understood to be unanimous in its plan 
of recommending an increase to 15 
per cent. of the brokerage allowed in 
the territory, the Brokers Association 
is preparing to supplement its efforts 
and is preparing a brief to that end. 
The brokers, while pleased at the atti- 
tude of the committee members 
toward commissions, do not accept 
their conclusions regarding the appoint- 


ment of brokers as agents, and it is 
stated, will make a strong argument 


for such recognition. 

The quarterly meeting of the Suburb- 
an Fire Insurance Exchange will be 
held early in January, and as it will 
consider matters of the greatest im- 
portance, a large attendance of mem- 
bers is desired. 

Company Officer’s Views. 

From a company official The Eastern 
Underwriter received the subjoined com- 
munication, which is gladly reprinted as 
shedding light upon a highly complicat- 
ed situation. 

New York, Dec. 15, 
Editor Eastern Underwriter: 

“I have read with decided interest the 
story in your edition of December 11th., 
in reference to the situation in the 
Suburban Fire Insurance Exchange, and 
I wish to congratulate you upon having 
this thing out in a concise way. 

“It seems to me that the situation 
hinges to a large extent on a true under- 
standing of the exact position of the 
agent. As you know the proposition is 
to increase brokerage to 15 per cent., 
but not to increase the commission of 
the agent. This apparently shows a 
loss to agents of 5 per cent. over-riding 
commission. It is universally conceded, 
however, that instead of being a loss to 
honest agents, there will be a gain. 
Honest agents to-day are not getting the 
business, and therefore they get no 
over-riding commission whatever, ex- 
cepting as to a few stray lines. The 
bulk of the business is written (as to 
the local agents) by agents who are glad 
to allow a commission to brokers of 15 
per cent. or 1714 per cent., as they get 
the business without any trouble to 
themselves, other than writing ihe 
policies. As a matter of fact there 
seems to be a feeling that a very large 
amount of business is now being written 
by local agents, or dummy agencies, 
organized truly and solely for, the pur- 
pose of writing business for brokers at 
excess commissions. In a nutshell, the 
honest agents under existing conditions, 
get practically no business from brok- 
ers, and the dishonest agent is already 
paying at least 15 per cent. commission. 
It therefore follows that if the proposed 
rule is put into effect, the good agent 
will get 5 per cent. over-riding commis- 
sion, and the dishonest agent will not 


1913. 


be able to offer any inducements, as 
otherwise he will be unable to support 
his office. 


I have talked with quite a few agents 
along these lines, and I have yet to find 
one honest man who would not prefer 
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the brokerage of 15 per cent. to the 
present conditions. 

It would be most unfortunate if the 
agents or some company officials were 
to obtain at this time a wrong impres- 
sion of the proposition. The previous 
movement to increase the brokerage 
failed largely on account of a misunder- 
standing or total ignorance on the part 
of the men who were called upon to 
vote on the subject. I have read with 
interest the letter from an agent, quoted 
on your page 12 of the issue above re- 
ferred to, but I fail to see that this 
gentleman makes any reference to the 
relative expense of getting the business. 
Brokerage lines which are sent to him 
to write at 10 per cent. over-riding com- 
mission, give him an enormously high 
ratio of profit to labor involved. As a 
matter of fact, 5 per cent. over-riding 
commission on business which is thrown 
into his lap, gives him a larger profit 
in proportion, to his efforts, than 20 per 
cent of his direct business, secured 
after much labor, and following up of 
different leads.” 

Vice-president. 





DISCUSS GROUP INSURANCE. 


(Continued from page 12.) 

to guard against adverse selection. He 
said that the selection of the employe 
by the employer took the place of a 
medical selection. It was only common 
sense to suppose that an employer 
would not hire the weak, the infirm or 
the totally disabled. The Society uses 
its best judgment in accepting group 
insurance. Many applications for this 
insurance are rejected. 

In answer to questions Mr. Rosen- 
feld said that the Equitable had had 


experience with 20,000 lives in group 
insurance, and that 16,000 of these 
lives were now being carried. He 
said that accounts are adjusted on a 


monthly basis; that the change in per- 
sonnel is about 10 per cent. in a year. 
Actuaries Graham and Wolfe Heard. 

Actuary W. J. Graham, of the Equit- 


able, talked interestingly about group 
insurance from an economic stand- 
point. He pointed out that it is not 


a finished proud product, but will con- 
tinue to grow and develop. He said 
that he had talked to most employers 
who had taken out group insurance 
and that their motive was distinctly 
a humanitarian one. 

Actuary S. H. Wolfe said that the 
idea of group insurance was not new, 
but had been practiced under other 
names by large employers in numerous 
instances. 


J. L. Howard, of the Travelers, said 
that there was no doubt about the 
safety of group insurance from the 


company’s standpoint. They were will- 
ing to take a chance with the employ- 
er that his employes were in healthy 
condition. Anyway he did not see why 
the commissioners should worry about 
a medical examination on this class. 


Any medical examiner could pass an 
impaired risk if he so desired. 
Approving the Montgomery, Ward & 
Co. Policy. 
Former Superintendent Potter, of 
the Illinois department, now counsel 


for insurance companies, said he felt 
he had something pertinent to say ov 
the subject because he was the first 
American supervising insurance official 


to endorse an application made by a 


group insurance. This was the policy 
on the lives of 3,500 employes of Mont- 
gomery, Ward & Co., the Chicago mail- 
order house. Mr. Potter said that ten 
different actuaries had come to him 
and asked for information and approv- 
al of the Illinois department for this 
risk, but finally it had been captured 
by the Equitable. He declared that he 
believed in every form of legitimate 
life insurance as necessary to the com- 
fort and welfare of a community. 
Therefore,. he thought that if 3,500 
lives could be insured in one fell 
swoop it was a good thing, and the 
question only remaining was that the 
policy should be written to conform 
technically to the Illinois statutes. 





TAME TALK ON FIRE RATES. 


(Continued from page 13.) 

it would be but fair, if, when the com- 
missioners committee had made up its 
mind as-to its recommendations it in- 
vited the fire insurance men to attend 
another conference at which these 
recommendations could be discussed. 
The commissioners agreed to this, as 
before stated. 

Daniel L. Sinkler, city assessor of 
Charleston, S. C., was called to narrate 
the experience of Charleston with com- 
panies not admitted to the State, but 
writing hundreds of thousands of dollars 
of premiums a year, on cotton, lumber 
and other risks. Most of these are 
marine companies. Mr. Sinkler heard 
of a broker who boasted of having a 
$200,000 personal income, and who 
wrote heavily in Charleston and else- 
where without paying taxes of any kind. 

Mr. Sinkler got after the companies 
in an effective way, and some have 
already been admitted to the State. 

The next conference will take place 
just prior to the spring meeting cf the 
commissioners. A _ special committee 
consisting of Commissioners Mansfield, 
Emmet and Ekern was named to work 
on a tentative plan for the commis- 
sioners. 


‘ 


PRESENT SURETY RATE BILL. 
(Continued from page 13.) 
not be removed by increasing the rate 
affected by such order, unless it be 
made to appear to the satisfaction of 
the Insurance Commissioner that such 
increase is justifiable. 

Section 4. And Be It Further Enact- 
ed, That no such corporation shall is- 
sue, or contract to issue in the future 
any suretyship obligations or fidelity 
insurance obligations, to be effective in 
this State, except at the rates of pre- 
mium and in accordance with the terms, 
credits, or allowances contained in its 
said schedule, and the amendments 
thereto, filed and in force at the time 
of the issuance of such obligation or 
the making of such contract. Any de- 
vice by which any such corporation is- 
sues or contracts to issue any surety- 
ship obligation or fidelity insurance ob- 
ligation, at rates or on terms, credits 
or allowances other than those contain- 
ed in its schedule and its amendments 
then filed and in force, shall be regard- 
ed as a violation of this law; and this 
section shall be liberally construed to 
prevent any business being secured by 
the use of any such device. 

“Section 5. Every corporation, asso- 





ciation or bureau which now exists or 
hereafter may be formed, and every 
person who maintains or hereafter may 
maintain a bureau or office for the pur- 
pose of suggesting, approving or mak- 
ing rates to be effective in this State, 
to be used by more than one under- 
writer for suretyship obligations and fi- 
delity insurance obligations, shall file 
with the Insurance Commissioner a 
copy of the articles of agreement, asso- 
ciation or incorporation and the by-laws 
and all amendments thereto under 
which such person, association or bu- 
reau operates, or proposes to operate, 
together with his or its business ad- 
dress and a list of members represent- 
ed by him or it, as well as such other 
information concerning such rating or- 
ganization and its operations as may 
be required by the Insurance Commis- 
sioner. 

“Section 6. Every such person, cor- 
poration, association or bureau, whether 
before or after the filing of the informa- 
tion specified in the preceding section, 
shall be subject to the visitation, super- 
vision and examination of the Insurance 
Commissioner, who shall cause to be 
made an examination thereof as often 
as he deems it expedient and at least 
once in three years. 


Rebating Prohibited. 

“Section 7. And Be It Further Enact- 
ed, That no officer, agent, solicitor or 
representative of any such corporation, 
or broker in the business of placing 
suretyship obligations or fidelity insur- 
ance obligations, shall, as to such ob- 
ligations to be effective in this State 
and as an inducement to securing such 
business, or after the obligation has 
been issued, whether with or without 
the knowledge of such corporation, pay, 
allow or give, or offer to pay, allow or 
give, directly or indirectly, any rebate, 
discount or reduction of the premium 
stated in the schedule or the amend- 
ments thereto then filed by the corpora- 
tion which is to issue or has issued the 
obligation aforesaid, nor, in addition to 
the terms, credits and allowances there- 
in contained, promise or give anything 
of value, whether part of a compensa- 
tion or commissions for securing said 
business, or by making contracts of 
sale or purchase, or in any other man- 
ner whatsoever, but the provisions of 
this Act shall not, however, prevent 
ihe payment to a duly authorized offi- 
cer, agent, solicitor or representative of 
any corporation doing suretyship or 
fidelity insurance business in this State 
commissions at customary rates on 
suretyship obligations or fidelity insur- 
ance obligations affected through him 
by which he himself is either the prin- 
cipal or oblige in such suretyship obli- 
gations, and the provisions of this Act 
shall not prohibit the payment of com- 
missions or other compensation to regu- 
larly appointed officers, agents, solici- 
tors or representatives of such corpora- 
tions or to brokers duly licensed by this 
State. 

Section 8. And Be It further Enact 
ed, That any corporation or person vio- 
lating any of the provisions of this Act 
shall upon conviction thereof be pun- 
ished by a fine of not less than $100 or 
more than $1,000, or by imprisonment 
in jail for not more than three months, 
or both, in the discretion of the court. 

“Section 9. And Be It Further Enact- 
ed, That this Act shall go into effect on 
the day of its passage.” 
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STATEMENT JANUARY I, 
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| NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
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CASUALTY AND SURETY NEWS | 


BURBAU'S ANNUAL MEETING 


T. E. Gaty Re-elected Chairman—Uni- 
versal Schedule for Measuring Work 
—Accidents in Plants. 


The annual meeting of the Work- 
men’s Compensation Service Bureau, 
held at the Hotel Astor last week, 
turned out to be a three days’ session. 
The meeting convened at a time when 
many tense situations were confronting 
the casualty men; the compensation 
law at Albany, the insurance commis- 
sioners’ tentative rate jurisdiction bills, 
the acquisition expense modification 
ruling, new twists in automobile insur- 
ance, and many other matters. 

Committees for the New Year. 

As was predicted Theodore E. Gaty 
of the Fidelity & Casualty was re- 
elected chairman. He is one of the 
leading casualty underwriters, and in 
touch with conditions throughout the 
community. He appointed the following 
committees: 

Governing Committee—Casualty Com- 
pany of America, Fidelity & Casualty 
Company, Ocean Accident & Guarantee 
Corporation, Fidelity & Deposit Com- 
pany, Employers’ Liability Assurance 
Corporation, United States Casualty 
Company and Travelers’ Insurance 
Company. 

General Reference Committee—A. M. 
Payne, of the Travelers; Wm. J. John- 
son, of the Fidelity & Casualty, and E. 
C. Higgins, of the Aetna. 

Manual Committee—Travelers’  In- 
surance Company, Aetna Life Insurance 
Company, Frankfort General Insurance 
Company, Employers’ Liability Assur- 
ance Corporation and Fidelity & Casual- 
ty Company. 

Committee on Statistics—E. C. Scat- 
tergood, of the Fidelity & Casualty; 
Charles H. Franklin, of the Frankfort; 
Benedict D. Flynn, of the Travelers’ and 
H. Furze, of the Globe Indemnity. 

Legal Committee—C. C. Nadal, of the 
Fidelity & Casualty; Beverly W. 
Wrenn, Jr., of the Aetna; Frederick W. 
Catlin, of the Ocean; Walter L. Clark, 
of the Maryland Casualty, and Wm. Bro- 
smith, of the Travelers’. - 

Local Associations’ Committee—Cas- 
ualty Company of America, Globe In- 
demnity Company, Employers’ Liability 
Assurance Corporation, Fidelity & De 
posit Company and London Guarantee 
& Accident Company. 

Classification and Rating Committee 
—Theo. E. Gaty, of the Fidelity & Cas- 
ualty; J. S. Rowe, of the Aetna; J. J. 
Murray, of the Employers’ Liability; J. 
H. Tohm, of the Standard Accident, and 
Charles H. Holland, of the Royal In- 
demnity. 

The Bureau passed a resolution adopt- 
ing the “universal analytic schedule for 
measuring relative work accident haz- 
ards in manufacturing industries.” This 
schedule is to become effective on 
February 1 in New Jersey, Michigan, 
Wisconsin, Minnesota and Connecticut. 
On March 1 in Rhode Island and Cali- 
fornia. On April 1 in Illinois. 

The bureau also adopted the report 
of the committee on commission rates, 
so as to conform to the revised ruling 
of the New York Insurance Department. 
Under this report the new rates of com- 
mission will be effective from October 
1 last, and for New York State outside 
the territory of the Casualty Insurance 
Exchange will be as follows: 

In cities of more than 75,000 population, 
Census of 1910, as listed. Upon em- 
ployers’ liability and workmen's col- 
lective insurance: 


To special and local agents ... 15% 
Te CRG So eieeeccicnawsiesss 12%% 
In other places: 

To special and local agents 12%% 
c.f eee abies 10% 


Upon all other liability 
places in liability States: 
To special and local agents .... 1744% | 
ee re 15% | 
The bureau also recommended that | 
the Casualty Insurance Exchange adopt 
the following rates for brokerage com- 
missions in its territory. | 


lines in all 


Upon employers’ liability and work- 
men’s collective insurance: | 
To borough agents and special 
PES. Sewacevedeieteeenaes 15% 
ee Ss na wires sia 504-0 9.056 12%% 
Upon all other liability lines: 
To borough agents and special 
EN nth We cas ohare OAs Aes 20% ‘| 
Oe 174% 
On property damage and collision in- 
surance: 
To borough agents and special 
DROS akan sccuwse vr cscceen 22144% 
EE are woh oataety ad ale'ae bie 20° 
The rates for commissions in other | 


States were also approved and will be 
promulgated in a day or two. } 





SEEKING ADDITIONAL MEMBERS. 
Final Organization of Casualty and 
Surety Insurance Presidents As- 
sociation Deferred. 





At an informal gathering of a num- 
ber of casualty company executives 
held in this city some days ago, it was 
determined to postpone final organiz- 
ation of the Association of Casualty 
and Surety Insurance Presidents, until 
further membership pledges had been 
secured. A membership committee 
composed of E. W. De Leon, president 
Casualty Company of America (chair- 
man); William Brosmith, general 
counsel Travelers; William B. Joyce, 
president National Surety; George I. 
Cochran, president Pacific Mutual Life 
and W. L. Taylor, president Missouri 


F. & C. Company, was appointed to 
seek additions to the Association. 
When in the judgment of the com- 


mittee a sufficient number has been 
hed to warrant final organization, such 
action will be taken. 





JOHN E, CONNELLY RESIGNS. 
Health Forces Retirement From 
Secretaryship of Casuaity Com- 

pany of America. 

Under direct orders from his physi- 
cians, John tu. Connelly some days ago 
resigned the secretary-treasuryship of 
the Casualty Company of America, and 
will now devote himself wholly to re- 
gaining his one time robust health. 
Though retiring as an executive, Mr. 
Connelly continues as a large stockhold- 
er of the Casualty Company, and will 
lend his support in whatever way pos- 
sible to its continued upbuilding. 

No change in the managerial policy 
of the Company will result from ofr. 
Connelly’s regretted action, the other 
executives continuing to direct both its 
business-getting and its underwriting 
branches, as they have for years past. 

The Casualty Company of America 
has been steadily strengthening its re- 


sources; putting by additional  re- 
serves for all probable and possible 
claims, and is to-day in excellent 


financial condition. 


Employes of the Travelers Insurance 
Company of Hartford, listened to an 
illuminating address by Ex-Congressman 
BE. J. Hill, of Connecticut, upon “Bank- 
ing and Currency Legislation” some 
days ago. Mr. Hill is a recognized au- 
thority upon financial legislation, hav- 
ing served for a number of years on 
the House Committee on Banking and 
Currency. 








EDWIN WARFIELD, President 


FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 
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$11,783,194.94 _ 
See Our Nearest Representative For Your Next Bond or Policy 
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PASS COMPENSATION LAW 


NEW STATUTE FOR NEW YORK. 
Radical Measure Becomes Effective 
July 1, 1914—Various Systems 
Permitted. 
its adjournment the 
Legislature 





On 
New 


the of 
York passed a 
workmen’s the enforce 
ment of which will prove of the great- 
est importance to and en 
ployes of the State. 


eve 
new 
compensation, 


employers 


Briefly summarized the new meas- 
ure, which becomes operative July 1, 
1914, provides as follows: 

Provides definite payments for 
specified periods to injured employes, 


with a basis rate of 66 2-3 per cent. oi 

the average weekly wages earned. 
Affects only so-called hazardous in- 

dustries, divided into forty-two groups 


and will in effect apply to about 9 
per cent. of life employes in the State. 

Law makes employer liable for com- 
pensation to injured workmen without 
regard to cause of accident. Entirely 
supersedes old common law defenses 


To be administered by commissi 
five to be appointed by the governor 
and provides four alternatives in 
suring the employers liability for com 
pensation. 
Commission be 


to appointed 


after 
January 1, 1914, but employers not to 
become liable for compensation as p? 
vided until July 1, 1914. 

Employers made liable for cost 
medical attendance and hospital ser- 
vice for injured employes during period 
of sixty days. Penalties are provided 
for failure to meet the obligations of 
the law, and employers who fail to 
pay compensation are liable to suit for 





lump sum payment over 
years plus 50 per cent. 


period of 


Employers who do not insure are to 
be held liable to negligence suits and 
also fine of $1 a day for each employe 

Disability rates are provided 
graduated scale of time and amount, 
according to extent of injury or disa- 


on 


bility. Percentage basis generally 
higher than nearby States, such as 
New Jersey, Massachusetts and Con- 
necticut. 

Penalties are prescribed for failure 
to meet the obligations of the law. An 
employer who fails to pay the “com- 


pensation” provided is liable to a suit 
not merely for the installment due but 
for the compensation through a period 
of years, payable in a lump sum, plus 





Gay i ( 


Administration of Law. 














ite lI nda Va 
ym ar ‘tinge. and 
st lived to his 
I é has » larg 
t i s e la 
) to St 
] * 7 
S i s luty will 
to I t Sta fund, an 
| t requires 
t t < ice to tix 
‘ Employ 
ers I re July 1 
Ty 7 
It ‘ wl 
t Ss gs 
I ie y 
1 il ise Of an 
i vat as hay 
€ ul employ 
» furnish 
a 
iu aAlit 
t co 
n s s ) nts ¢ 
Ce t At t 
end haw 
) S ovid 
) l l "Pee 
] ese i v ( 
< ~ " ce 
t 1 
t rit \ t € ° 
, : 
s < any, < 
t S . 
Ss Ss 
i \ uss it 
k in _ 
au ( 
I st ‘ — 
| i i as 
( +} 
v | e 
oO + a 
2nt é i 
f t < sion. bo 
S iny has the 
¢ , 
~ A ‘ i ) ‘ s 
nt asions 
t az ¢ s t c 
s by t » the cor 
Sa ) waiving ensa 
t ire ) iured 
© ‘ s ‘ sS>siag 
the right t ‘ “the 
lawyers’ ar - - 
S 
1e¢ to the < CO oO e Col 
nission 
The law also vides fo 
t } 
. aa ‘ s ai vic 
days at the expense of the emplover 
x hic i ran - > : 


oT 1s l 7 ce carrier i t the em 
ployer has the right, in the first in- 


stance, to select the physician. 








) 


22 


WHAT SHALL BE THE RESERVE? 


COMMISSIONERS HOLD HEARING. 


Messrs. Holland, Franklin, Fletcher, 
Butler and Others Give Their Views 
Upon the Subject. 

The Insurance Commissioner’s Com- 
mittee on Reserves other than Life, 
which asked the casualty companies 
for information which could be used in 
drafting a new liability and workmen's 
compensation loss reserve, held an in- 
teresting hearing at the Hotel Astor, 
New York, on Saturday morning last. 
Mr. Butler, of the Travelers; Mr. Law 
of the Fidelity & Casualty; Mr. Fletcher 
of the Massachusetts Bonding and 
other company officials had pertinent 
comment to make on the growing ex- 
pense of the business, and sounded a 
warning that if too heavy a reserve 
were required by the States of some 
companies, which make a good profit 
on their business will find themselves 
insolvent. Figures to prove how a com- 
pany can be “a bankrupt,’ yet be mak- 
ing money were cited. 

Mr, Butler and other speakers told 
of the tremendous increase in home 
office clerical work, caused by the add- 
ed demand for information from State 
departments and industrial conditions. 
One speaker declared: “We are letting 
an actuary handle our liability business. 
It's getting to be a case of compiling 
figures all day long.” 

The following were three of the sug- 
gestions for new liability and work- 
men’s compensation loss reserve made 
at the hearing. 

Frankfort’s Suggestions. 

Manager Franklin, of the Frankfort 
General said: 

1. That the law, when passed, 
apply immediately to all old busi- 
ness, aS Well as to new. 2. That 
liability and workmen’s compensa- 
tion ‘be separated. 3. That the 
fixed loss ratio to be assumed on 
ljability shall be 65 per cent. 

4. That there shall be a suit 
test of $1,000 per suit outstand- 
ing on the fourth year preceding 
the date of the statement and all 
earlier years. On suits outstand- 
ing on the third year preceding the 
date of the statement, the suit test 
is to be $750; on suits outstanding 
on the second year preceding the 
date of the statement, a suit test 
of $500, and on the last and cur- 
rent year, no suit test. 

5. That a loss ratio be assumed 
of 70 per cent. on all workmen’s 
compensation business, with no 
test of outstanding claims on the 
first two years preceding the date 
of the statement; on the third 
year preceding the date of the 
statement a test of the outstand- 
ing claims estimated, subject to 
what check the Insurance Depart- 
ment may devise. On the fourth 
year preceding the date of the state- 
ment and all earlier years, a state- 
ment of claims outstanding with 
proper estimates of future cost to 
be filed, and the totals on each 
year’s business charged as the 
outstanding on the business of that 
year. 

6. That the fixed loss ratio both 
for liability and workmen’s com- 
pensation shall only be applied to 
the three years preceding the date 
of the statement, and not to the 
five years preceding the date of the 
statement as the loss ratio is 
applied under the present law. 

7. It is doubtful whether it is 
wise to apply a different loss ratio 
to liability and workmen’s com- 
pensation for the purpose of re- 
serve, because it may lead to 
trouble in connection with the 
proper distribution of the premium, 
and, to say nothing more, the most 
innocent errors may arise. To cor- 
rect these will lead to long and 
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costly examinations by insurance 
departments. It might even be ad- 
visable for the commissioner to 
make an average loss ratio on the 
two kinds of business so that if 
any errors did arise on the part of 
any company, it would not affect the 
total result of the loss reserve. 

I would say that the more the 
sub-division of the business is 
attempted with different loss re- 
serve ratios, the more this evil 
would become apparent, and if, as 
has been suggested, three divisions 
are made—(1l.) workmen’s com- 
pensation, (2) employers’ liability, 
(3) all other kinds of liability, with 
different loss ratios, this particu- 
lar evil of errors occurring and ex- 
pensive examinations being requir- 
ed will be increased. If any such 
three divisions were made and 
applied on the old business, it 
would cause many companies a 
great deal of expense and trouble 
to arrive at the figures, and yet 
they would not be very correct, as 
general liability premiums often 
contain premiums charged on the 
insurance of employes; automobile 
premiums the same; teams prem- 
iums the same. 


Royal Indemnity Suggestions. 

President Holland, of the Royal In- 
demnity, who also spoke for the Em- 
ployers’ Liability, made the following 
suggestions: 

“We agree with your committee that 
a fixed loss ratio for both liability and 
compensation business would produce 
the best results. We believe that it is 
also desirable that the loss reserve for 
liability business should be calculated 
separately from that for Workmen’s 
Compensation business, and we further 
believe that it would be advantageous 
for liability business to be again 
divided—Employers’ liability” and 
“liability other than employers.” It is 
known that a higher loss ratio is ex- 
perienced, and will probably continue 
to be experienced under employers’ 
liability policies other than under pub- 
lic liability (including automobile) 
policies. In the event that liability 
experience were to be thus divided we 
should suggest that the reserve should 
be 70 per cent. of employers’ liability 
earned premiums, and 55 per cent. of 
the earned premiums of the other 
classes of liability insurance. 

“We are distinctly of the opinion that 
such division would make for greater 
accuracy and would enable employers’ 
liability results to be shown more 
equally to the insuring public. 

“Assuming that no division between 
the various classes of liability insur- 
ance is made, we suggest that in re- 
spect of all liability business written to 
become effective on and after January 
1, 1914, the loss reserve should be based 
upon 60 per cent. of the earned pre- 
miums, and we make this recommenda- 
tion in view of the fact that better 
rates are now being secured, and seem 
likely to be secured in the future than 
has been possible in the past. 

“As an alternative suggestion we 
would propose that the reserve should 
be 60 per cent. for the year 1914, 62% 
per cent. for the year 1915, and 65 
per cent. for subsequent years. This 
alternative suggestion is based upon 
the assumption that losses in future 
will increase disproportionately to the 
increase in premium volume, as they 
undoubtedly have done in the past. 

“As regards the loss reserve for 
workmen’s compeusation business we 
would suggest that cognizance should 
be taken of the fact that in every 
country where workmen’s compensa- 
tion insurance’ has been in operation 
the results during the first few years 
are far lighter, viewed from claims 
standpoint, than in subsequent years. 

“And we, therefore, suggest. that the 
loss reserve in respect of workmen’s 
compensation business should be not 
more than 65 per cent. for, say, the 
first two years; 2% per cent, higher 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Semi-Annual Statement, June 30, 1913 





Aaeets, ...... PES her yee ree oe $10,824,349.81 
Liabilities, _...... ig ai hk 7,903,328.86 
EG ier a et EER A 1,000,000.00 
Surplus over all Liabilities. ... . 1,921,020.95 
Losses paid to June 30,1913 .... 42,9)7,985.38 





THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 


Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass Insurance; Liability Insurance —Fmployers’, Public, Teams 
(Personal Injury and Property Damage), Automobile (Personal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen’s Compensation — 
Steam-Boiler Insurance; Fly-Wheel Insurance. 








C. A. CRAIG, President W, R. WILLS, Vice-Pres. C. R. CLEMENTS, Sec, & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 














Equitable Accident Company. 


Best monthly contract on the market. Most loyal Home Office 
support by the Company that works with you. ‘Twenty-one years’ 
clean record. District Managers and local agents wanted in 


New Jersey. WM. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 














WRITING BUSINESS 
PENNSYLVANIA, NEW JERSEY, MARYLAND, DELAWARE, DISTRICT OF 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, MICHIGAN, ILLINOIS 


Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building - - PHILADELPHIA, PA. 


Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, Teams, Elevator. 


REASONABLE RATES—HIGH COMMISSIONS 











for the third year; and 2% per cent. 
still higher for subsequent years, and, 








TO CUT OUT LIABILITY LINES. 








. . . 

, dating | Agsnrance Corporation, Limited 
back to July, 1911, such reserve should 
year in which the policy was issued. | LIABILITY, STEAM BOILER, ACCIDENT, 
Bonding, suggested that the companies | AND BURGLARY INSURANCE 
on the following classes of business 
a c , Employers’ Liability Building, 
“2. Employers’ liability written “| 
“That the reserve on _ business sjeaker at the meeting on January 6 
**On workmen’s compensation risks 
“ “On employers’ liability, risks American Fidelity of-Montpelier Re- 
* ‘On all other liability lines reserve a 
of the earned premium on December 31, ness to writing fidelity and surety 
loss expenses paid.’ ” insurance, having been found unprofit- 
J. W. Redmond on Surety Adjustments. 

—_—— of business which it has found desira- 
rond, superintedent of the surety de- ditions the capital of the American 


A Company Admired by its Competitors 
Th ” Liabilit 
é Employers’ Liability 
inasmuch as workmen’s compensation 
business is comparatively new, dating 
be applicable to all workmen’s com- | The original and leading Liability 
pensation business irrespective of the | Insurance Company in the World 

Views of Massachusetts Bonding. , 

Mr. Fletcher, of the Massachusetts | HEALTH, FIDELITY 
be required to report their experience | United States Branch 
separately: . | SAMUEL APPLETON, United States Manages 

“1. Workmen’s Compensation. | 

: 33 Broad Street, Boston, Mass. 
such. 

“3. All other liability business. ACENTS WANTED 
written for December 31, 1913, be com- ,t which the subject of fidelity and 
puted on the following basis: surety adjustment will be taken up. 
65 per cent. of the earned premiums, 
less losses, and loss expenses paid. 
written as such, 60 per cent., less losses organizes Its Underwriting 
and loss expenses paid. Department. 
to be computed according to the pres- Hereafter the American Fidelity of 
sent requirements namely, 53 per cent. Montpelier, Vt., will confine its busi- 
1914; 54 per cent. on 1915; 55 per cent. bonds, personal accident, health and 
on 1916 and thereafter, less losses and burglary insurance policies. Liability 

able, will be dropped. The company in 
the future will develope those branches 

The Barebones Alumni Association ble and which give promise of contin- 
has announced that James W. Red- ued profit. To meet the changed con- 
partment of the Aetna Life for Brook- ['jdelity will be reduced from $750,000 
lyn and Long Island, will be the chief te $375,000. 
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Ballard & Garrett, Inc., will Represent 
Prudential Casualty Company in 
Northern New Jersey. 





Ballard & Garrett, Inc., of New York 
city, announce that they have been ap- 
pointed by the Prudential Casualty Co. 
of; Indianapolis, as general agents for 
all lines in the northern half of New 
Jersey, effective January first. 

Alex Greene, the present liability 
agent of the Prudential Casualty joins 
fsallard & Garrett, Inc., in an official 
capacity, and will have charge of the 
Newark office of the agency located in 


the Union building. 
Ballard & Garrett, Inc, at present 
represent the Prudential Casualty for 


all lines in Greater New York, at the 
same time representing the Employers 
Indemnity Co. for New Jersey. The 
latter Company, however, retires from 
business on the first of January. 

This extension of Ballard & Garrett’s 
territory by the Prudential greatly in- 
creases their facilities. The semi-an- 
nual statement of the Prudential Cas- 
ualty Company issued June 30, shows 


total admitted assets of $1,047,000 and 
surplus to policyholders of $629,000. 
The Company writes all lines of lia- 


Lility and compensation insurance, in- 
cluding automobile, general, elevator 
and teams, as well as plate-glass and 
burglary insurance. 





Agénts tempted to waive 


Cannot policy provisions to 
Waive suit the whim of a 
Policy hypercritical prospect, 
Provisions will do well to bear in 
mind the fact that such 

action would be clearly illegal. This 


question is tersely covered by General 
Counsel Henry C. Walters, of the Na- 
tional Casualty Company of Detroit in 
the following: 

“In determining the probable attitude 


of courts toward a form of contract 
that has not been specifically passed 
upon, we look to their decisions on 


similar agreements, The new Statutory 
Standard Provisions for Health and 
Accident policies have not yet, in any 
proceeding, been before a court of final 
authority. Standard fire policies, 
however, have been passed upon. Such 
policies must be in the form prescrib- 
ed by the legislature, just as is requir- 
ed by the law for accident and health 
policies, and only policies fully com- 
plying with the statute may be used. 

“The statute in both cases provides 
that ‘This policy includes the endorse 
ments and attached papers, if any, 
and contains the entire contract of in- 
surance.’ The second standard provi- 
sion for health and accident policies 


is, in part, as follows: ‘No agent ha? 
any authority to change this policy or 
to waive any of its provisions. No 
change in this policy shall be valid 
unless by an executive officer of the 
insurer and such approval endorsed 
hereon.’ 

“In Moore vs. Hanover Fire Insur- 
ance Company, 36 N. 191 (N. Y.), the 
standard policy covered mortgaged 
property, loss, if any, payable to the 


mortgagee. One provision was that the 
policy should be void if foreclosure 
proceedings should be commenced or 
sale made with the knowledge of the 
insured. The insured knew of the 
commencement of foreclosure proceed- 


ings and informed the company’s 
agent, The agent stated to the insured 
that no injury to his rights would 


thereby 
property 


result. Shortly thereafter the 
burned. The policy also pro- 
vided that ‘No agent, or other repre- 
sentative of the company, shall have 
power to waive any provision or con- 
dition of this policy * * * unless 
such waiver, if any, shall be written 
upon or attached hereto.’ 

“In denying plaintiff the right to re- 


cover, the Court says: ‘The use of the 
Standard Policy was compelled by 
legislative enactment to remedy exist- 
ing evils, and, among others, to pro- 
tect the insurance companies from the 
perils of alleged parol waivers by 
their local agents. Every person who 
now enters into a contract of insur- 
ance is required to agree, that no 
agent, or otber representative of the 
company, shall have power to waive 
any provision or condition of the 
sey; * * * and he_ specially 
convenants that he will not claim any 
privilege or permission unless it be in 
writing.’ 

“The Minnesota Supreme Court in 
an action somewhat similar to the 
Moore case states: ‘But in respect of 
the powers of the parties to insert the 
provisions and conditions that are 
contained in the Standard Policy, and 
the binding effect of them, the act is 
conclusive; for it would be absurd to 
say that while the statute compels the 
use of a particular condition, the 
parties cannot, or shall not, bind them- 
selves by it, but it may be nugatory.’ 
(Anderson vs. Manchester Fire Insur- 
ance Co., 59 Minn. 182.) 

“The Standard Provision Law dispos- 
es of the vexed question of alleged 
verbal waivers by agents, of policy 
provisions.” 





ITS THIRTIETH ANNIVERSARY. 





December 4th and 5th marked the 
thirtieth anniversary of the founding of 
the Massachusetts Accident Company 
of Boston. The motto of the organizer 
ot the Company is ‘a square deal,” 
and upon that platform the present ad- 
mirable institution was built. The an- 
niversary was marked by special exer- 
cises, participated in by the manage- 
ment and leading agents of the organi- 
zation. 





NEW JERSEY APPOINTMENTS. 





Robert H. Wortendyke, 
American Surety; Robert 
J. Burke, Paterson; John G. Esler, 
Saddle River; Percy L. Gallagher, 
Verona; Wm. D, Gibby, South Orange; 
Frank ‘A. Hazen, Trenton; Home Realty 
Co., New Brunswick; Wilbur Morris, 
Ridgewood; Harry A. Shuart, Ramsey. 

Continental Casualty; Paul Beyer, 
Elizabeth; Michael Capowsky, Jersey 
City; Steve Goliski, Newark; Harry 
Harbourt, Hightstown; Edward J. 
Kennedy, Jersey. Fidelity & Casualty; 
John Contrell, Newark; A. Elmer De 
Bevoise, Hollis, N. Y.; Fisk’s Real 
Estate Exchange, Newark; John T. 
Kelly, Orange; John F, Lynch, Jersey 
City; Milan Ross Agency, Asbury Park. 
Fidelity & Deposit; Thomas Thompson, 
Vineland. Globe Indemnity;. William 
J. Jones, Jersey City; Thomas Purdy, 
Newark. Mannheim; Charles L. Patter- 


Aetna; 
Ridgewood. 


son, Trenton. Maryland Casualty; 
Harry Harbourt, Hightstown. Midland 
Casualty; Charles ‘Newton, Camden. 
National Live Stock; Wm. W. Heming- 
way, Belvidere. National Relief, 
George W. Hicks, Trenton. Pacific 


Coast; Benjamin E. Gunnell, Arlington: 
T. F. Henderson, Atlantic City; Royal 
Indemnity; John G. Esler. Saddle River: 


FE. A. MeGuirk, West Orange: Elmer 
W. Romine. Morristown; Walter B. 
Larzelere, Newark; Miss Grace Sal- 


mon, Stanhope. Travelers Indemnity: 
Walter J. Hollister, Phila. Travelers: 
John J. Fredericks, New York. United 
States Casualtv: Joseph S. Butterweck. 


Camden; Le Roy P. Gregory, Pitts- 
burgh. 
The $1,335.000 bond required of the 


contractor for the Missouri State 
Capitol Building at Jefferson City, was 
supplied by the National Suretv Com 
pany. with the Fidelity and Deposit 
and the American Surety as co-sureties. 
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W.E.SMALL , 


A STRONG CASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 





BURGLARY 
Agents Wanted in Undeveloped Territory 


Georgia Life Insurance Company 
MACON, GEORGIA 


President 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 


HEALTH LIABILITY 
ELEVATOR TEAMS 


Apply PETER EPES, Agency Manager, Home Office 





SELECT CONTRACTS. 
National Casualty Soon to Issue “ideal 
Combination” and “ideal 
Accident” Policies. 

New and decidedly attractive policies | 
are to be placed upon the market on 
the first of the year, by the National 
Casualty Company of Detroit. The 
contracts will be known as the “Ideal 
Combination” and the “Ideal Accident.” 
Speaking of them the Company’s man- 
agement says: “These will be strictly 
unlimited, conditionless, high-grade com- | 
mercial policies, which will, we hope, | 
satisfy a demand which a number of | 
our agents have been making for a! 
policy of such character. These poli- 
cies will of course be altogether too 
high class, and the premiums will make 
them almost prohibitive for the hazard- 
ous occupations. These policies have 
been provided to be sold only for Class- 
es A, B and C, and very rigid rules of 
inspection on applications for these 

policies will be in force.” 
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of fiew Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 





GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 
a Specialty 


“tet- 


ES References on Application 


Suite 720-29 So, LaSalle St. Chicago, Ill 


TELEPHONES: Randolph 6816 and 6817 | 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Home Office, 


PL. GL 
PERSONAL 
AL 
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DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


CCIDENT 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 
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ae same ail | 
| The Best Company To Work For Is One Which | Whil den & Hancock 


is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 
ance, and Weekly Indemity for loss of time. 


95 WILLIAM ST. 
NEW YORK 





For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President | “PROMPT ATTENTION” 


General Brokerage Business 





...All Branches... 








WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 























Liability 


Accident JArudetial Sasualty Su. 


lie HOME OFFICE 
Disability INDIANAPOLIS 


Fidelity and 


| Strictly a Casualty Company | 








Surety Bonds Plate Glass 





Automobile Liability and Property Damage 


‘ . LINES WRITTEN 
Workmen’s Compensation 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


Industrial Insurance EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
i { o WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
Casa ty DMPA GE. ERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
° a AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 

nt Amvprira PLATE GLASS 


Home Office : 133 WILLIAM STREET, NEW YORK 








VALUABLE AND EFFECTIVE 


A Distributed Influence CANVASSING LITERATURE 


—For—— 


The FIRST NATIONAL FIRE INSURANCE LIFE INSURANCE AGENTS 


COMPANY OF WASHINGTON, D. C., is literally “in 


the hands of its friends.” These friends are more than 


2,000 in number, residing in each of the 48 States. “ REBATING VOIDS THE POLICY . 
This army of friends is made up of the Company’s ‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
stockholders—substantial business men who have sub- wc etek eta i 


scribed to the FIRST NATIONAL’S two millions of “A BANKING PROPOSITION or TWO METHODS OF SAVING” 











capital and surplus. Many of them are also loyal Price $5.00 per 1,000; $3.00 per 500 
buyers of the Company’s policies. (With Imprint on Lots of 5,000 or over) 
— ” 
If the First National is not among the Companies “D0 RIGH MEN NEED LIFE INSURANCE? 
you represent, both you and we should know why. Giving Effective Answers in the affirmative 


Ty ‘ . Price $2.00 per 100; $1.25 per 50 
This can be easily determined by correspondence. ” ” 


Write us “A STORY OF TWO PYRAMIDS” 

Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 

FirsT NATIONAL FIRE The above pamphlets are productions of articles appearing 

i t; in past issues of THE EASTERN UNDERWRITER, or for which 

NSURANCE COMPANY ]] =*#ss= 


Price $1.50 per 100; $1.00 for 50 
Samples of any or all of the above sent upon receipt of 25c. 
OF THE UNITED STATES —— 
Home Office ; WASHINGTON. D. C Address THE EASTERN UNDERWRITER CO. 


105 William St., New York City 























